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ENEMY CLAUSE 
NOT UNDERSTOOD 


Brokers Fear Interests of Big Assureds 
Under Broad Cover Are 





Sacrificed 
CALL MEETING FOR DISCUSSION 
National Beard Counsel and Alien 


Custodian Framed Clause—Protects 
Insurance from Penalties 

The 

adoption to 

National 


enemy clause, as submitted for 
the the 


Board this week, has created 


companies by 


a great deal of discussion as to its 
effect on the business. 

Several brokers and some companies 
fear that the clause as it stands will 


result in working a_ hardship 
assureds who must protect 
through floater and broad 
policies. They propose to 
present form so that it 


on big 
themselves 

coverage 
amend the 
will still com- 


ply with the rulings of the Govern- 
ment but will permit the protection 
of legitimate interests by substituting 
for the words “this policy shall be 
void * * * if enemy interests appear” 
the phraseology “this policy shall not 
cover any enemy interest, ete.” 

The brokers cite as an example an 


express company covering all property 
in one of its depots finds one package 
belonging to or consigned to an enemy 
as a result of which the whole policy 
is void. Whereas, they claim, by ex 
cluding the insurance on that package 


from the policy, it is still effective and 
complies with the rulings of the Gov 
ernment. 
Regarded as Safeguard 

Most of the companies look upon 
this clause not with a view of avoid- 
ing any liability under their policy 
contract but rather as a safeguard 


against violation of the terms of the 
“Trading with the Enemy Act” through 
having contracted for and with an 
“enemy” through a policy containing 
an undisclosed interest. By the word- 
ing of the clause it is clearly set forth 
just how the disability attaching to 
an assured may be moved. He may 
either report the “enemy” interest to 
the Alien Property Custodian who will 
cause same to be assigned to him, or 


he may secure a license from the 
president permitting the enemy in- 
terest to be insured. In either event 


the policy will be valid so far as this 
clause is concerned, 

The Eastern Underwriter is informed 
that it is the belief of the Alien Prop- 
erty Custodian and other authorities 

(Continued on page 15) 























Conflagration Proof 


THE HOME 


INSURANCE COMPANace 


NEW YORK 


ELBRIDGE G. SNOW, President 


Service to Policyholders and to Agents Unexcelled. 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commise ©xplosion, 
Hail, Marine (Inland and Ocean), Parcel Po., - is, Regis- 
tered Mail, Rents, Rental Values, Sprinkler Leakage, Tourists’ 
Baggage, Use and Occupancy, Windstorm, Full War Cover. 


STRENGTH REPUTATION SERVICE 

















Security 


ample 


North British 
and Mercantile 
_ Insurance Co. 


ISTABLISHED 1809 


Resources 


for all obligations. 


Service 


Expert advice on 


insurance problems. 





Fire, Tornado, Automobile, 
| Sprinkler Leakage, War Risk, 


UNITED STATES BRANCH 
76 William St., 


Explosion and kindred lines NEW YORK CITY 














SPRING 


- Fire & Marine Insurance Co. 





| Cash Capital $2,500,000. 90 


| HE SPRINGFIELD for two-thirds of a century has 
; transacted business solely under its own corporate 


subsidiary companies. An agent of the SPRINGFIELD is 
not a half, a quarter or any other fraction of an agent, but 
is vested with the rights and dignity of an undivided repre- 
sentative of an undivided and independent company. The 
SPRINGFIELD stands today pre-eminent among American 
fire insurance companies. 


SPRINGFIELD MASSACHUSETTS 
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HUNT 


AND PRENTISS 
BUY INTERMEDIATE 


Evansville, Ind., Company’s Business to 


Be Merged With Cleveland 
Life 
AGENCY FORCES COMBINED 
Will Be Directed By Cleveland Life 
Officers With Branch at 
Evansville 
Cleveland, Ohio, July 10, 1918.—Wil 


liam H. Hunt and F. F 


and 


Prentiss, presi 
dent vice-president, respectively 
of the Cleveland Life 
Cleveland, Ohio, have purchased 
entire capital stock of the Inter 
Life Assurance Company of 
Ind. The paid in capital 

Intermediate is $204,645, the total cash 
consideration being in excess of this 
figure as a premium was paid This 
Indiana company has approximately 


Insurance Co. of 
the 
mediate 
Evansville, 
stock of the 


eight and one-half million dollars of 
life insurance in force and its assets 
amount to about one million dollars, 
chiefly first mortgages upon Indiana 
and Illinois farms and improved real 
estate, its home office building at 
Evansville, Ind it investments in 
Liberty Loan bonds and cash in bank 

It is the purpose of Messrs. Hunt and 
Prentiss to merge the insurance busi 
ness of the Intermediate Lif with 
the Cleveland Life Insurance ¢ ror 
the purpose of facilitating th onsoli 
dation, at a meeting which will be held 
in Evansville on Thursday of this week, 
President Hunt, of the Cleveland Life 
will be elected president of the Inter 
mediate Life, and H, M. Moore, secre 
tary of the Cleveland Life. will he 
elected secretary of the Intermediate 
Life 


Elected 

quarterly meeting of 
Life Insurance Company 
Hon. J. A. Hemenway 
Senator from Indiana, 


New Directors 

At the regular 
the Cleveland 
held this day, 
ex-United States 


William H. McCurdy, president of the 
Hercules Buggy Co. (the largest buggy 
works in the world), and Fred Baker 
former president of the Intermediate 
Life, were elected to the board of di 


Life 

Cleveland Life 
Evansville and 
and agency or 


rectors of the Cleveland 

A branch office of the 
will be maintained at 
the entire home office 
ganization of the Intermediate Life 
will continue with the Cleveland Life 
it being the intention to direct the 
agency operations of the Cleveland Life 








in Indiana and TIlinoi largel from 

the former headquarters of the Inter 
mediate Life at Evansvills 

The asset of the Cleveland Life 

| 
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when the merger is completed will ap- 
proximate two and three-quarter mil- 
lions and the total insurance in force 
will closely approach twenty-five 
lions. 

The Intermediate Life was organized 
in 1904, its operations have been large- 


ly directed among the rich farming 
districts of the two states in which it 
has conducted its business—Indiana 
and Illinois 


The Cleveland Life was organized in 
1907 and its operations heretofore have 
been in Ohio, West Virginia and Michi- 
gan. The merger plans, therefore, con- 
template a considerable expansion in 
the operations of the Cleveland Life 
The addition of the agency forces of 
the Intermediate Life to those of the 
Cleveland Life will add greatly to the 
importance of Cleveland as an insur 
ance producing center, The rapid 
growth and development of the Cleve 
land Life is giving Cleveland great 
prominence in life insurance activities 
throughout the middle west. 

The home. offices of the Cleveland 
Life are on the twelfth floor of the 


Guardian Bank Building. Its officers 
are: 

William H. Hurt. president; F. F 
Prentis vice-president; M. J. O’Don 
nell. vice-president: Howard S. Sut 
phen, vice-nresident and manager of 
agencies: H. M. Moore, secretarv; W 
A. Jenkins, treasurer; M. P. Mooney, 
general counsel 


Charles LD 
Hardware 
Plain 


Other directors are 
Adams, president, Cleveland 
Co: Elbert H. Baker, president, 


Dealer Publishing Co.: KE. W. Moore, 
president, Lake Shore Blectrie Ry. Co.; 
Charles A. Otis. Messrs. Otis & Co.; 
Walter TD). Savile. president, Cleveland 
Punch & Shear Works Co.; H. A. Hig 
gins. president, Standard Tool Co.: 


J. 
H. Webster, president. Variety Tron & 
Steel Works Co.; Frank A Arter, 
Henry (. Wiel Henry W. Heedy, 
Younestown Ohio: D. Ro Warmineton 
Hon. J. A. Hemenwav. ex-United States 
Senator } Ind: William H 
MeC: president Hercules Buegy 
Co.. Evansville. Ind: Fred Batrer, form 
er pr’ Intermediate Life 
ville 


vonville 


irdy, 


sident Mvans 


Ind 
FARRIS MAKES GOOD 


Mark of 100 Applications for 
June—He Secured 
118 


Set a 


city of St. 
the name of 
with the 
the Missouri 
out on a mad 
100 applica 


iieediaas: in the 
man by 
connected 


Out in 
Louis, there is a 
Thomas J. Farris, 
home office agency of 
State Life. He started 
mission June 1 to secure 
tions for insurance by June 30. He set 
a wild pace and went “over the top” 
with 18 to spare on June 29, having 
secured 118 applications during the 
month. 

The Missouri State Life that 
Mr. Farris’ record is the most remarka 
ble ever achieved by any member of 
the company’s field force. Mr. Farris 
started things in May by rolling a to- 
tal of 48 applications. 


Says 


BECOMES SELF INSURER 
The Pierce Arrow Motor Company 
has become a self insurer under the 


compensation law. This line carries a 
premium of $175,000 a year and has 
been held by a mutual company in 
Utica, it being by far the largest line 
on the company’s books. 


FIRM NAME CHANGED 
Sohmers, of 37 Liberty Street, 
have changed their firm name to Wil- 
liam Sohmer & Co. William Sohmer, 
Edwin W. Sohmer and William Soh- 
mer, Jr., compose the firm. Their bus- 
so far this year equals their en- 
tire transactions in 1917. 


The 


iness 


mil- 











i Great Southern Life Insurance Company 


HOUSTON, TEXAS. 


* AMARILLO 
OrK 
TH s . ri) 
| “ nem For Agency Contracts address 
° +, ASD TEXas GREAT 
INSURANCE 
° BEAUMONT» 
Movaven 0. S. CARLTON 
A 


PRESIDENT 
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Miss Woodward Writes 


for the additional $100,000. 


$200,000 Life Policy 


had received a check from the insured 


Closed on First Interview 
j]OV r The facts about the policy follow: 
COVERS INE RIT ANCE TAXES It is written on the life of a woman by 
: a woman to cover. inheritance tax. It 
Business W ritten on Life of a Woman te the first time a woman agent has 
—Closed Case on First written the limit on one life which 
Interview the Equitable carries. The policy was 
i : , written on the first interview. Miss 
On Monday of this week Miss FE. woodward saw the insured only once. 
Constance Woodward of the Equitable The policy is on the 20 payment life 
Life Assurance Society in New York plan 
City paid for an ¢ itional $100,00( ie — P , 
wg gut gen bya 4 agg rt With the above information in his 
e e a wom : , ra case 
gs inten ; . 7? hands Miss Woodward ushered our 
on $200,000. This is the largest case ° , ee 
i i representative out with the statement 
written by a woman agent in the eg Mrnogy . atau 
Mquitable Life that she was on her way to “a0 } 
The fae * fog r — . Park to attend the Quarter Million 
i oe a ee eee. ee Club meeting of the Equitable Lifé 


written a 
ported 
The 
tails about 
advised 
than a 


policy for $100,000 was _ re- 
week, and when asked by 
Underwriter for some de- 
the policy Miss Woodward 
our representative that 
half hour before he called, she 


‘or ich she has qualified. 
last for which | 
KMastern 
Nineteen-seventeen was a 
vear for life insurance in 
spite of the war. 


less 


Canada 


banner 


in 





| 








| WANTED 





By an old established Life Insurance Company 





A Manager for the 
State of Connecticut 





If you can prove 


(1) That your record will bear very close investi- 
gation 


(2) That you are an A-1 producer and organizer 


a very attractive proposition can be offered. 





| Address with full particulars 








c/o The Eastern Underwriter, 105 William Street, 


| 
| CONNECTICUT 
| 
| N. Y. 


New York City, 














Equitable Life’s 
Agency Meetings 


SOUTHERN MEETING NEXT WEEK 





Eastern Century and Quarter Million 
Clubs Still in Session at 
Asbury Park 


Life insurance is in 
bury Park, N. J.., 


the air at As- 
this week. The East- 


ern Century Club and the lSBastern 
Quarter Million Club of the Equitable 
Life Assurance Society are holding 
their respective annual meetings in 
that city, 

There are more than 250 delegates 


who qualified for the Eastern Century 
Club. The opening ‘session of this 
meeting was held Tuesday morning, 
which was devoted to roll call and 
presentation of credentials, the wel- 
come to the delegates and the an- 
nouncements of the personnel of the 
boards of governors and the achieve- 
ments of the clubs. 

Tuesday afternoon 


executive reports 
and 


announcements were made, after 
which there was a general discussion 
of the question: 

How to take advantage of the 
special opportunities of 1918, and 
the best selling points for fretting 
business at the present time. 
Tuesday evening a series of mana- 


gerial conferences was held. 

Wednesday, no formal sessions were 
scheduled, but special group  confer- 
ences on various phases of the Socie- 
ty’s activities were held to which those 
delegates interested were invited to at- 
tend. 

Thursday morning’s meeting was 
given over to a discussion of “Life in- 
surance as a factor in winning the 
war,” and “The advantages to agents 
of utilizing all the tools placed in their 
hands, income insurance, income bonds, 
refund annuities and other contracts 
neglected by some agents. who offer 
only ordinary life and twenty payment 
contracts.” 

Thursday P. M., a policyholders’ serv- 
ice campaign received the attention 
of the delegates, and later the subject 
of “Special importance of loyalty and 
enthusiasm this year so as to show an 
advance over 1917 and fittingly prepare 
for the 60th anniversary of the Society 
in 1919.” 

Other Club Meetings 


The Southern Century Club will meet 
at The Homestead, Hot Springs, Va., 


July 15-19; The Central Century Club 
at The Homestead, Hot Springs, Va., 
July 19-23; The Pacific Century Club 
at Tahoe Tavern, Lake Tahoe, Cal., 
July 29, August 2. 

A similar program will be followed 


at these later meetings. The principal 
officers of the Society will be in at- 
tendance at each of the club meetings. 
Over 600 members of the agency forces 
of the Equitable qualified for several 
Century Clubs, 

The Equitable agents have made a 
fine showing this yéar, the production 
so far being ahead of the same period 


of 1917, and going strong at the present 
time. 


CHANGE FOR ARTHUR COBURN 


Arthur Coburn has taken a_ position 
with the Northwestern Mutual Life in 
Milwaukee, as an assistant in the actu- 
arial department. The change is ef: 
fective July 31. Mr. Coburn has been 
with the New York Life at the home 
office for six years and is one of the 
most promising of the younger men in 
the business. He received his early 
training in Scotland and England from 
where he came to engage with the New 
York Life. He is a Fellow of the Ac- 
tuarial Society of America and has a 


large circle of friends in New York who 
will wish him well in his new field. 
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Group Insurance 
Receives Support 


CONNECTICUT OFFICIAL’S VIEW 
Declares Beneficent Effects Will Be 
Felt in Countries Other Than 
Our Own 


In submitting his annual report to 


the legislature, Commissioner Mans- 
field, of Connecticut, devotes practi- 


cally all his preliminary remarks to 
group life insurance. He expresses 
pleasure that there has been compara- 
tively little legislation regarding group 
insurance. He group insur- 
ance is established; that it is being 
written along safe lines and that it is 
meeting a legitimate demand. “My 
advice,” says the commissioner, “sup- 
ported by a careful analysis of the en- 
tire subject is simply this: Do not 
limit or hamper the development of 
group insurance by legislation or rul- 
ings if you can reasonably avoid do- 
ing so. Let it develop along natural 
lines.” 

Reviewing the five 
life insurance Commissioner 
says: 

“In 1912 we were looking ahead to 
the possibilities of group insurance; 
today in reviewing the progress made 
since that time, we are all, I think, 
convinced of its merits. Group insur- 
ance has now become an American in- 
stitution, the influence of which will 
be felt in countries other than our 
own, as soon as the present crisis in 
the history of the world has passed. 
Our present concern, however, is that 
some of the problems arising with the 
progress of this phase of life insurance 
will so impress some insurance com- 
missioners as to call forth legislation 
or rulings that may limit or hamper its 
normal growth and development.” 

Volume of business 

The commissioner points out that by 
far the greater proportion of group in- 
surance has been written by less than 
ten companies, These companies are 
financially strong and efficiently man- 
aged. As will be seen by the records 
group insurance, starting in 1912, with- 
out any appreciable momentum derived 
from previous experience, has devel- 
oped until on June 30, 1917, there were 
approximately 325,000 employes in this 
country insured under this plan for 
over $250,000,000 in the aggregate, an 
average of over $760 for each em- 
ploye insured. If we assume that an 
average family consists of five persons, 
or possibly four, it is safe to say that 
probably one million five hundred 
thousand individuals are directly in- 
terested in this form of insurance. 

Groups Are Persistent 

“In my investigation of this subject 
I have been impressed with the paucity 
of the cancellations of group insurance 
contracts and the consequent per- 
sistency of the groups. So _ called 
‘twisting’ is discouraged. When an 
employer is mentioned to an insurer 
as being interested in group insurance 
his previous experience with this class 
of protection is investigated. If he is 
already carrying a group policy he is 
advised ‘to continue it. 

“The group insurance plan does not 
necessarily contemplate that officers 
and other high salaried employes 
should be included in the group. Here 
again the companies have very prop- 
erly carried out the spirit of the idea. 

Effect Among Fraternals 

“There has been objection 

principle of group insurance 


believes 


years of group 
Mansfield 


to the 
on the 








Correspondence invited 





For past seven years Manager of New York City 
Agency of one of the four largest and oldest New York 
Life Insurance Companies—Desire to make a change— 


“NEW YORK No. 1000” 


c/o The Eastern Underwriter 
105 William Street New York 

















part of fraternal societies. I have felt 
for some time that this objection has 
been gradually withdrawn. I may be 
mistaken in this. I hope I am not, for 
I cannot see wherein group insurance 
need be antagonistic to the jdea of 
fraternai insurance. I have questioned 
the representatives of life insurance 
companies writing group insurance and 
find that they are opposed to the idea 
of insuring the members of fraternal 
societies or any of their lodges under 
a contract of group insurance. Why? 
It is not a matter of sentiment—it is 
simply not good group insurance under- 
writing. The members of a fraternal 
seciety do not form a homogeneous 
group. 


“May I add just a word here as to 
what might be termed a by-product of 
group insurance? The insuring of a 
number of individuals under such a 
contract brings to the minds of the em- 
ployes the subject of life insurance. 
When one of the members is killed, 
and the widow and children, if any 
there be, receive the benefit of the 
foresight of the employer, their need 
for life insurance is still further em- 
phasized. This is an educational force 
and the resultant will undoubtedly be 
expressed more and more in the ten- 
dency of the wage earner to seek in- 
dividual insurance from all classes of 
insurers.” 


MAJOR MITCHEL’S INSURANCE 


Carried $144,000 in Travelers Which 
Was Straight Life Including 
Aviation Clause 


Major John Purroy Mitchel, U. S. R., 
former mayor of New York City, who 
was killed last week in Louisiana as a 
result of an airplane accident, carried 
$144,000 of life insurance, all of which 
was in the Travelers. Major Mitchel’s 
wife and his mother were the benefi- 
ciaries under the policy. There was 
included in the policy an aviation clause 
which permitted Major Mitchel to en- 
gage in that service both here and 
abroad, all risks being covered by the 
policy, which was taken out two years 
ago. Before entering the aviation gerv- 
ice Major Mitchel had the aviation 
clause inserted. 

In addition to the $144,000 insurance 
in the Travelers, Major Mitchel carried 
$10,000 war risk insurance, the limit 
under the war risk insurance act. 


GRAHAM MADE VICE-PRESIDENT 
The Missouri State Life of St. Louis 
announces the election to the position 
of vice-president of George Graham. 
Mr. Graham has been actuary of the 
company. He will continue as actuary 
under the title of vice-president and 
actuary. 





Prudential 


Group 
Policies Sell 








| FORREST F. DRYDEN, President 





Because of absolute protection, low | 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, 
privilege of naming beneficiary, good 
commissions, and the Company’s 
great experience in dealing with 
millions of workers in forty years 


Send for Particulars of Policy 


PRUDENTIAL 


INSURANCE CO. OF AMERICA 


ncorporated Under the Laws of the State of New Jersey | 





; THE | 


Home Office: NEWARK, N. J. 

















Provost Mar- 
INSURANCE shal General 
NOTANON- Crowder offi- 
ESSENTIAL cially advised 


the National As- 
sociation of Life Underwriters 
yesterday that insurance com- 
panies are not to be considered 
in class E under the “work 
or fight” order, but are to 
be regarded as essential busi- 
ness. The Federal District 
Draft Board of California had 
ruled that insurance business 
is a non-essential. Since the 
“work or fight” order was 
announced, insurance men have 
been apprehensive as to what 
final ruling might be made in 
Washington. Now the tension 
has been happily removed. 
Under this ruling, men en- 
gaged in the selling of insur. 
ance and technical men and 
other office employes whose 
work requires special skill or 
training are not to be considered 
as “sales or other clerks in 
stores or mercantile establish- 
ments.” The only persons not 
covered by the ruling are sten- 
ographers, file clerks and siml- 
lar employes, whose duties are 
not such as to call for training 
or skill that cannot readily be 
attained by a woman. 




















ORGANIZING AGENTS 


New York Assemblyman, Former iIn- 
dustrial Solicitor, Preparing to 
Present Grievances 


In common with all other workers, 
industrial life insurance agents feel the 
effects of increased living. 
This is a reason assigned by Charles 
B. Garfinkel for his efforts to organize 
all these agents in order that they may 
collectively present to their respective 
companies a number of alleged griev- 
Garfinkel is New York as- 
semblyman from the Fifth District, 
Bronx. For over a year he was an in- 
dustrial life 


costs of 


ances. Mr. 


agent. 

It is proposed to organize about 850 
throughout the country. In 
conversation with a representative of 
The Eastern Underwriter, Assembly- 
man Garfinkel said that Greater New 
York will have the largest number of 
districts in the proposed organization, 
and considerable work has been done 
there. Paterson has been organized, 
likewise Hoboken and Bayonne. New- 
ark, Stamford, Philadelphia, Boston and 
Jersey City have also been partially 
organized A representative is work- 
ing in Chicago. 

Briefly, the claims of the agents are, 
that under the usual methods of calcu- 
lation the average industrial agent's 
remuneration is supposed to be $23.80 
a week, but that owing to penalties and 
other causes the amount is reduced to 
$18. 

Another complaint relates to commis- 
sions on ordinary. These, it is claimed, 
run from 25 to 30 per cent. and are not 
sufficient, especially in these times. 
Methods by which agents may lose re- 
newals in event of leaving a company 
are complained of. Likewise the sys- 
tem of charging against an agent’s rec- 
ord terminations on business which he 
may have inherited from a former 
agent, and a variety of other similar 
conditions claimed to make it particu- 
larly difficult now for the agent to meet 
the requirements of his agreement with 
his company, and his increased per- 
sonal expenses. 


districts 
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Royal Arcanum 
Upheld By Court 


CAN INCREASE ASSESSMENTS 


Hollingsworth vs. Supreme Council 
Decided By North Carolina 
Supreme Court 
Has a fraternal insurance society 
authority to raise its rates? The ques- 
tion has just been decided in favor 
of the societies by the Supreme Court 
of North Carolina in the case of Hol- 
lingsworth vs. Supreme Council of The 

Royal Arcanum, 

Plaintiff brought the action to re- 
cover $420 paid as dues from May 30, 
1902, until December 1, 1916. He based 
his right to recover upon the ground 
of fraud in procuring him to become 
a member in 1902, the fraud consisting 
in the false representations of the go- 
ciety’s agent as to the amount of dues 
to be paid by him each month during 
the continuance of his membership and 
if the contract made was valid, the de- 
fendant committed a breach of it, by 
increasing the rate of monthly pay- 
ments from $2.40 to $4.65. 

$3,200,000 Deficit Cited 

It appears from the testimony of the 
supreme secretary of the order that 
from 1911 to September 30, 1916, the 
disbursements exceeded the receipts 
more than $3,200,000, the receipts being 
$36,394,389.13 and the disbursements 
$39,572,529.34, and that in this State 
the members since the organization of 
the order, up to December 31, 1916, 
had contributed to the widows’ and 
orphans’ benefit fund $2,368,824.92, and 
out of that amount there has been paid 
to members here $2,730,306.47, leaving 
a deficit on this State's transactions of 
$361,481.55. At this juncture in its af- 
fairs, the order employed two actuaries 
of reputation and experience to exam- 
ine its records, books and papers, who 
recommended for the future manage- 
ment of the order a scheme of assess- 
ments, which would enable it to live 
within its means. 

To the issues involved (that the de- 
fendant order falsely represented to 
the plaintiff that his monthly assess- 
ment .would never be changed, but 
would remain the same as long as he 
was a member and that the plaintiff 
was induced by said false representa- 
tions to take out the insurance) the 
trial court entered a judgment in fa- 
vor of the defendant order. 

On appeal, the Supreme Court after 
citing a number of cases in other juris- 
dictions in which similar questions 
were tried against the same defendanf, 
held that the order had a right to 
raise its rates and that all members 
must be treated alike in the spirit of 
mutuality. It is well settled that the 
contract of membership in a mutual as- 
sociation is always made with reference 
to and includes the constitution and 
by-laws of the association whether 
they are specifically referred to in the 
contract or not. The higher court con- 
cluded the plaintiff had no cause of 
action and that the judgment of the 
lower court was correct. 


Travelers New 
Indemnity Clause 


CALL IT THE “ADDITIONAL” 
Full Text of Provision—The Extra 
Annual Premiums Charged for 
Clause 
The new additional indemnity provi- 

sion of the Travelers follows: 

The Travelers Insurance Company 
further agrees that, if the death of 
pcetiweeare Peteeean sree cacra.wewsnaaacy Gee 
insured under Contract No. .......... 
issued by this Company, and of which 
this provision forms a part, shall re- 
sult from bodily injuries effected di- 
rectly and independently of all other 
causes through external, violent and 
accidental means within ninety (90) 
days from the date of the accident 
which shall cause such injuries, and of 
which, except in case of drowning or 
internal injuries revealed by an autop- 
sy, there is a_ visible contusion or 
wound on the exterior of the body, pro- 
vided such death does not result from 
suicide, while sane or insane, or from 
military or naval service in time of 
war, or from any act of war, or from 
aeronautics or submarine expeditions, 
or directly or indirectly from disease 
in any form, the Company will pay 
OB 4 dish dete bar te shapes ) Dollars in addition 
to the amount of insurance payable in 
the event of the death of the insured 
under the aforesaid contract. It is fur- 
ther agreed that this additional indem- 
nity will be paid only in the event that 
such accidental death shall occur while 
the aforesaid contract is in full force, 
before a default in the payment of any 
premium required under this provision 
or under the aforesaid contract, before 
a payment under the disability provi- 
sion, if any, in the aforesaid contract 
shall have been made or a_ benefit 
thereunder shall have been allowed 
ond before the first anniversary of the 
date of said contract which shall fol- 
ow the seventieth birthday of the in- 
sured, if the insurance extends beyond 
euch anniversary. 

It is further agreed that during the 
continuance of war in Kurope, Asia and 
Africa, or any of them, and for three 
months after the declaration of peace 
hy the governments at war this addi- 
tional indemnity will not be paid for 
death resulting from injuries as afore- 
said sustained while the insured is 
traveling to or from any European, 
African, Australian or Asiatic port, or 
while traveling or residing in Europe, 
Africa, Australia or Asia without the 
written permit of the Company. 

This additional indemnity provision 
is issued in consideration of the pay- 


WIONE OF & MTOMMIOM OF nic cccccccvccces 
se tae SE Naan SRA Rieti Ua ARO RR 
Dollars and an annual premium of .... 
Pe re er TE 


Dollars to be paid while this provision 
shall remain in force on the same dates 
and under the same conditions as the 
premium stated on the first page of 
the aforesaid contract. 

This provision is to be attached to 


and form a part of Contract RS cecal 
issued by The ‘Travelers Insurance 
Company on the life Of ......cicsosees 


The extra premiums for this provi- 
sion follow, per $1,000 of insurance: 


Column 1 relates to ordinary life: endow 
ments, where the premium paying period is the 
Same as the endowment period; insurance to 
age 60, 65, 70 and 80, with cash settlements; 
insurance annuity 65; pension insurance 65: 
* 5 year renewable and 10 year non-renewable 
term. 

Column 2 relates to 10 A. L. 
40 End. 

Column 3 relates to 15 A. L.; 
35 and 40 End. 

Column 4 affects 20 A. L.; 20 Pay. 25, 30, 
35 and 40 End; 20 FP. L.; G. E. A.; 20 Pay. 
cash settlement, age 80. 


; 10 Pay. 35 and 


15 Pay. 25, 30, 


16 to 35 ine. $1.25 $2.50 $1.75 $1.50 
4 1.25 2.45 1.75 1.50 
37 1.25 2.40 1.75 1.50 
38 1.25 2.35 1.75 1.50 
) 1.25 2.30 1.75 1.50 
10) 1.25 2.25 1.75 1.50 
i 1.25 2.20) 1.75 1.50 
42 1 15 1.75 1.50 
45 1 2.10 1.75 1.50 
4 1.25 2.05 1.75 1.50 
15 1.25 2.00 1.75 1.50 
16 1.25 1.95 1.70 1.45 
17 1.25 1.90 1.65 1.40 
18 1.25 1.85 1.60 1.35 
49 1.25 1.80) 1.55 1.30 
50 1.25 1.75 1.50 1.25 
51 1.25 1.70 1.45 1.25 
§2 1.25 1.65 1.40 1.25 
53 1.25 1.60 1.35 1.25 
54 1.25 1.55 1.30 1.25 
55 1.25 1.50 1.25 1.25 


*Extra premium for $500 of insurance one 
half the amount stated. 


10 pay. 10 pay. 10 pay. 10 pay. 15 pay. 


Age yr. 2yr. 2yr. 30yr. Wyr. 

at issue end. end. end. end. end. 

16 to 35 ine $1.50 $1.75 $2.00 $2.25 $1.50 

30 1.50 1.75 2.00 2.25 1.50 

37 1.50 1.75 2.00 2.25 1.50 

38 1.50 1.75 2.00 2.25 1.50 

39 1.50 1.75 2.00 2.25 1.50 

1 1.50 1.75 2.00 2.25 1.50 

41 1.50 1.75 2.00 2.20 1.50 

42 1.50 1.75 2.00 2.15 1.50 

13 1.50 1.75 2.00 2.10 1.50 

4 1.50 1.75 2.00 2.05 1.50 

45 1.50 1.75 2.00 2.00 1.50 

16 1.50 1.75 1.95 1.95 1.50 

17 1.50 1.75 1.90 1.90 1.50 

18 1.50 1.75 1.85 1.85 1.50 

19 1.50 1.75 1.80 1.80 1.50 

50 1.50 1.75 1.75 1.75 1.50 

51 1.50 1.70 1.70 ‘ 1.45 

§2 1.50 1.65 1.65 1.40 

3 1.50 1.60 1.60 1.35 

54 1.50 1.55 1.55 1.30 

55 1.50 1.50 1.50 1.25 
On income forms the extra premium per 


$1,000 should be multiplied by the proper com 
muted value and the nearest cent taken on 
the result per $50 yearly income, or $10 monthly 
mcome, 





Build Your Own Business 


under our direct general agency contract 


Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 


JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 














HOME LIFE 


INSURANCE CO. 
(Purely Mutual) 

256 BROADWAY, NEW YORK 

GEORGE E. IDE, President 


ea 


The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,823, of which 
$731,696 was in dividends 
or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 


For Agency apply to 


GEORGE W. MURRAY, 
Supt. of Agents. 


256 Broadway, New York, N. Y. 





























A Real 
District 
Manager 


is wanted for one of 
the best territories in 
the most prosperous 
section of the nation. 
This is a real oppor- 
tunity for a first class 
man. 


= Write = 


Bankers Life 
Company 


DES MOINES 

















Pennsylvania—Ohio—West Virginia 


\OLLPMA LIFE INSURANCE C0. 


| ADELPHIA 





Are You Permanently Established? 


Write for Territory 








ests of all members. 





A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 
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How Business Ethics 
Are Taking Root 


STOLEN AGENTS UNPROFITABLE 








Strong Agencies Not Secured Through 
Process of Transplanting 
Men 





Ethics in life insurance is in the 
air, and some good will result from 
the widely discussed question of right 
practices as applied to life insurance 
selling and agency plant building. 
Speaking on the subject in “Field 
Notes,” the Northwestern Mutual Life 
says: 

As the life insurance business grows 
older it develops along much the same 
lines as other highly specialized forms 
of human endeavor have in the past. 
It is both interesting and gratifying 
to notice the recent tendency to frame 
company, agency and _= organization 
codes of ethics. Rebating seems to 
be generally frowned upon and con- 
demned, though at the time this com- 
pany promulgated and started to en- 
force its anti-rebate rule, the matter 
was considered by many others a ques- 
tion for the individual agent, and not 
a fit subject for home office interfer- 
ence, 

Twisting, both as regards the busi- 
ness of an agent’s own company and 
that of other companies, has now been 
quite generally banned. The payment 
of commissions to helpers and others 
who are not bona fide life insurance 
agents is being condemned and many 
states are taking steps that will do 
much to remedy such condition. The 
quite widely prevalent brokerage busi- 
ness will sooner or later come in for 
its share of attention. 

Kidnapping Agents 

Recently an insurance journal voiced 
a protest against the practice of steal- 
ing agents. An agent who is happy 
and contented is usually successful, 
and no wide awake organization will 
overlook such a man when openings 
occur in its own higher ranks. But 
along comes another company and 
this happy successful agent is led up 
to the high mountain and shown the 
fertile valleys beyond. Sometimes he 
resists, but is upset and more or less 
discontented for six months or a year 
and his business suffers correspond- 
ingly. Possibly he accepts one of the 
offers and starts in to adapt himself 
to a’new company or a new territory, 
or both. A certain number will suc- 
ceed, but a larger percentage will fail. 
Most of those who succeed would have 
done so in an even larger measure 
with their original companies. The 
net result of such practices: A few 
“winners” secured from other com- 
panies, a number of expensive failures 
from other companies (who would 

















have continued); many disappointed 
agents who -think promotions should 
be made from the ranks, and a large 
agency turnover for all concerned. 

We believe agents and agencies are 
built up, not stolen and transplanted. 

We are heartily in favor of codes 
of ethics, and believe the field has 
been only touched. 





MUTUAL BENEFIT TAXES 


After Hearing Before New Jersey 
State Board Company is Assessed 
$136,676.86 





The state board of taxes and assess- 
ments of New Jersey after a hearing 
on the question involved assessed a 
tax of $136,676.86 for the current ‘year 
on the Mutual Benefit Life. The bank- 
ing and insurance department reported 
to the board the valuation of the de- 
partment’s assessment. This consist- 
ed of an average valuation extending 
over the year, of bonds and _ stocks. 
The company argued that the board 
should not take the average valuation 
but the actual market value as of 
December 31, 1917. 

The board at the conclusion of the 
hearing decided to accept the banking 
and insurance department’s valuation 
and assess the tax at $136,676.86. 


NIAGARA LIFE PROGRESS 

With an increase of new business 
for the first six months of the year 
fifty per cent. in excess of that of 1917, 
as announced by E. H. Burke, vice- 
president and general manager of the 
Niagara Life Insurance Company’s 
financial statement just made public 
shows a substantial gain in assets, 
reserves and surplus over the previ 
ous statement. 
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ma York City forms the happiest combination imagin- 
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TAX ARGUMENT BEING USED 


Set of Charts Being Used by F. W. 
Shanbacher to Sell Insur- 
ance 


Over two million dollars of life in 
surance has been personally written by 
i’. W. Shanbacher, of Ridgway, Pa., 
since last November in small cities 
and towns in western Pennsylvania 
solely on the strength of the inher 
iiance tax argument. The amounts 
making up this total have ranged 
fargely from $590,000 to $250,000, there- 
by proving that the argument goes just 
as well with men of comparatively 
small fortunes as with those of great 
wealth, and as successfully in small 
towns as in large cities. 

The secret of Mr. Shanbacher’s suc- 
cess must be attributed largely to a 
unique set of copyrighted charts which 
he has devised and which he uses in 
his work. ‘These charts, printed in 
two colors, set forth the inheritance 
taxes of every State in the Union 
and enable the prospect, no matter if 
his holdings are seattered throughout 
a score or more of jurisdictions, to 
ascertain almost at a glance the exact 
amount his estate will have to pay at 
his death 


HOLDING MEETING ON RATING 

Today, Friday, a joint meeting is be- 
ing held by the Bureau and the Com- 
pensation Rating Board to discuss 
schedule and experience rating, with a 
view to perfecting plans for and giving 
instruction on how to put the new plans 
into use. 


TURN GONE TO FRONT 
Raymond T. Turn, son of John § 
Turn, of the Aetna, in New York, has 
gone to the front as a second lieu 
tenant. 


MANY GROUPS WRITTEN 
Prudential Covering Employes of Many 
Prominent Firms Throughout 
Country—New Policies 
The William Frankurth Hardware 
Company, Milwaukee, has covered its 
employes under Group Insurance in 
The Prudential. The length of service 
plan was selected, with a commencing 
amount of $500, increasing by years 
of service until a maximum of $3,000 

is reached. 

The Wanaque River Paper Company, 
Wanaque, N. J., covered all its em- 
ployes who have been with them six 
months or more. Each employe re- 


ceived an individual certificate for 
$1,000. 

The Union Trust Company, New 
York, covered their entire clerical 
force. The total amount of insurance 


is over one-quarter of a million dol- 
lars. 

Jackson Brothers, Salisbury, Md., 
lumber manufacturers, decided upon 
the length of service when they cov- 
ered their employes. Employes who 
have been with this firm three months 
are covered for $500, increasing $100 
per annum until a maximum of $1,000 
is reached. 

D'Arcy Advertising Company, St. 
St. Louis, Mo., decided upon Pruden- 
tial group insurance for all its em- 
ployes. The various amounts were 
based upon each employe’s salary. 

The Prudential covered the em- 
ployes of G. A. Grosman & Sons Com- 
pany, Deering Junction, Mo., under 
group insurance Individual certifi- 
cates were issued to the employes, 
based upon length of service, with a 
minimum of $500 and a maximum of 
$2 500 

Moses-Rothschild Company, Louis- 
ville, Ky., clothing manufacturers, cov- 
ered their employes upon the salary 
plan as the amounts for the individual 
certificates. 

Nickerson Art Metal Company, Prov- 
idence, R, I., covered their employes. 
The commencing amount is $500 in- 
creasing $100 a year for each ‘year of 
service, until a maximum of $1,000 is 
reached. All increases to take effect 
on the anniversary of the policy. 

The Liberty Insurance Bank, Louis- 
ville, Ky., has insured all their em- 
ployes under a group policy. The in- 
dividual certificate given to each em.- 
ploye is based on the salary plan. 


THE MALARIA PROBLEM 

The Prudential Insurance Company 
of America has just issued a pamphlet 
of 101 pages with the title of “The 
Malaria Problem.” The pamphlet is 
the work of Dr. Frederick L. Hoffman, 
3d vice-president and statistician of 
The Prudential. 
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Towering back of the agent in his efforts, as a mighty rear guard, is the strength and prestige 
of the Company and the Institution he represents. 
agent’s morale and chance of success. 


Four big success factors in the work of the Union Central 


The GOOD WILL created by farm loan investments, 
developing the Country’s agricultural 
thereby contributing largely to the world’s food supply. 
The UNIQUE SERVICE extended freely to the insured 
and their beneficiaries, meriting the 
Great Policyholders’ Company. 


THE UNION CENTRAL LIFE INSURANCE COMPANY 


Jesse R. Clark, President. Allan Waters, Second Vice-President 


THE REAR GUARD 


No more virile and efficient body of men can be found than the large army of life underwriters. 


appellation—the 


of Cincinnati, O. 


The stronger the rear guard, the greater the 


The SECURITY of the non-fluctuating, panic and war 
resources, and proof investments, limited to first mortgages on carefully 
selected cultivated farms, and U. S. Liberty Bonds. 

The SAVING enjoyed by policyholders in premium de- 
posits, the result of the Company’s superior earnings, 
favorable mortality, and economy of management. 





Agency Force are: 
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John O. Enders, of Hartford, a di- 
rector of the Aetna Life Insurance 
Company and the Hartford Steam Boil- 
er Inspection and Insurance Company 
has been elected president of the 
United States Bank of Hartford. Mr. 
Kenders is the son of the late Thomas 
O. Enders, president of the Aetna Life 
from 1872 to 1879, and president of 
the United States Bank from 1881 to 
1891. 

A memorial service to the late Lieu- 
tenant James Palache, son of Vice- 
President Palache of the Hartford Fire 
was held at St. James Church, Hart- 
ford, last Sunday. 

This is the day Edwin Stanton Al- 
len, assistant secretary of the Aetna 
Insurance Company celebrates. The 
son of Francis B. Allen, vice-president 
of the Hartford Steam Boiler Inspec- 
tion and Insurance Co., he was born 
in New York July 12, 1871. He has 
lived in Hartford since he was eleven 
years of age, attending the _ public 
schools of Hartford and graduating 
from ‘Trinity College in 1894. His 
business life has been wholly connect- 
ed with the Aetna where he has served 
as clerk, examiner, special and general 
agent. He was elected to the assist 
ant secretaryship in May, 1907. Mr 
Allen is a gentleman of the finer puri- 
tanical stock and is an ardent student 
of the principles of insurance. Out- 
side his business environment he is a 
tennis and golf player of reputation. 

Edward C. Kinsman, for 20 years an 
employe of the Aetna Life, was fatally 
injured July 3, being struck by a pass- 
ing trolley car while endeavoring te 
look at a passing aeroplane from: a 
trolley car in which he was riding 
His skull was fractured and he died 
on July 5. Mr. Kinsman was 45 ‘years 
old and was born in Alburg, Vt. He 
had been employed by the Aetna Life 
since 1898. 

Ensign Archibald G. McIlwaine, Jr. 
of Hartford, son of A. G. MclIiwaine 
president of the Orient Insurance Com- 
pany, has been raised to the rank of 
lieutenant, junior grade, in the United 
States Naval Aeroplane Service. He 
is an expert golfer and was Yale 
Champion and runner-up in the inter- 
collegiate golf tournament three years 
ago. 

Richard H. Cole, actuary of the Con 
necticut General, and Mrs. Cole are at 
Weekapaug, R. L, for the summer. 

Samuel H. Snider, of the Travelers, 
won the city tennis tournament in 
Hartford July 4. 

Colonel Francis Parsons, a director 
of the Connecticut General Life Insur- 
ance Company, will sail soon from an 
Atlantic port for American Red Cross 
work in France. 

Frank W. Beckwith, of the Accident 
Underwriting Department of the Aetna 
Life, has enlisted in the United States 
Navy. 

Howard H. Keep completed fifty 
years of service with the Phoenix Mu- 
tual Life Insurance Company July 1, 
und company officials and men and 
women employes celebrated the annt- 
versary in a fitting manner, When 
Mr. Keep arrived at the office on Mon- 
day morning he found on his desk a 
number of floral offerings, also a beau- 
tiful lamp from the men of the Com- 
pany and a mahogany tray and tankard 
from the young women. The officers 
of the Company gave Mr. Keep a Lib- 
erty bond with a card on which was 
the following wording, “Phoenix Mutu- 
a' Life Insurance ‘Company, in appre- 
ciation of a half-century of loyal serv- 
ice.’ Silas H. Cornwall, secretary of 
the Company, gave Mr. Keep a gold 
pencil with his name and date inscrib- 
ed thereon, and there were many cards 


and letters of congratulation. Mr. 
Keep started to work for the Phoenix 
in 1868 as an office boy, when the 
clerical force of the Company consisted 
of eight persons. He is now in charge 
of the renewal writing and record card 
section of the Company. He was born 
in Longmeadow, Mass, 

Mortimer Clark Terrill, recently ap- 
pointed agency secretary of the Phoe- 
nix Mutual Life has been with the Com- 
pany since his graduation from the 
academic department of Yale Universi- 
ty in 1909. Mr. Terrill lived in An- 
sonia before going to college and is 
now a resident of Manchester, Conn. He 
is a member of the University Club of 
Hartford and the Hartford Golf Club. 

Celebrating the winning of the pen 
nant in the Insurance Baseball League 
of Hartford, the Aetna Life Club held 
au banquet at the Ningpo Restaurant in 
Hartford July 1. Frank K. Daniels, 
president of the club, presided at the 
function, and speeches were made by 
Nowell Atwood, captain of the team and 
“Jim” Bush, manager. Milo H. Hunt, 
the crack golf player of the club, in- 
formally dispensed knowledge as_ to 
how golf is played, and ex-president 
“Al” H. Aston, of the club, told “how 
to run for office.” 


W. B. PHELPS TRANSFERRED 


Travelers Sends Albany Man to Boston 
—Succeeded by Geo. H. 
O’Connor 


William B. Phelps, manager of the 
life and accident departments of the 
Travelers’ Insurance Company at Al 
bany, N. Y., has been transferred to 
Boston, as manager of the branch of- 
fice there. Mr. Phelps has been man. 
ager of the Albany office for the last 
twelve years and has been identified 
with insurance interests in Albany for 
twenty years. When he took charge 
of the Albany office there was a 
cashier and one stenographer in the of- 
fice, while there are now seventy em- 
ployes. Last year the office ranked 
third in the amount of new business 
done for the company. Mr, Phelps was 
one of the organizers of the Capitol 
District Life Underwriters’ Association 
and has been its secretary and presi 
dent. 

George H. O’Connor, who was asso- 
ciated with Mr. Phelps for seven years, 
but has been manager of the Reading 
office, of the Travelers, has been named 
to succeed Mr. Phelps. 


LARGEST JUNE BUSINESS 

The State Mutual Life’s June busi 
ness is the largest June issue in the 
history of the Company. The business 
did not come from any one section of 
the country, but about equally from all 
sections, indicating that the present 
prosperous conditions are not confined 
to any one locality. 





ANNUAL MEETING 

The annual meeting of the Agents 
Association of the Northwestern Mu- 
tual Life will be held in Milwaukee 
Monday, Tuesday and Wednesday of 
next week. A fine program has been 
prepared. Among the speakers at the 
business sessions and dinner will be 
Chas. D. Norton and John I. D. Bristol 
of New York City, E. J. Cattell, of 
Philadelphia, and William F. Atkinson, 
of Brooklyn. 


CENTRAL LIFE CONFERENCE 

The Wisconsin general agents of the 
Central Life of Des Moines, held a con- 
ference with officials of that Company 
at Madison on Tuesday of this week. 
Hi. G. Everett, vice-president and agen- 
cy Manager was in attendance from 
the home office and made an address. 





THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


Incorporated 1851 
W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Amhitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 











Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST -LARGEST STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1917: 








Assets 010000000 506008000000600500000060600600b05c cccseecsecetionnelseceesnescossoere $ 16,560,439.04 
URN “Vial slat uuls Maidens se aaeedkdaied ania cuslseed xeon onabevewnns snuausdmacaeia 14,343,626.28 
CORRE BUE DOISNOB i icesccccicccossvere de auanhsecansidiussewed une bembenamessondate 2,216,812.76 
ES OU CN attains ceindahebats ips odasseeschadevesdovasiadn’edhe saws 131,790,562.00 
Payments to Policyholders since Organization ........0...sccseeeseeeeeeee 19,612,616.08 
TE POPE CS TFC Woon vinnie s cscs vsievncnzenceaxcsececeve 1,500,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 














HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 
PROTECTION FOR THE ENTIRE FAMILY 

This Company issues all modern forms of policy contracts from age 3 months 
next birthday to 60 years. 

INDUSTRIAL POLICIES are in full immediate benefit from date of issue. 
ORDINARY POLICIES contain a valuable Disability clause and are guar- 
anteed by State Endorsement. 

GOOD CONTRACTS FOR LIVE AGENTS 
Executive offices No. SO6 Walnut St., Philadelphia, Pa. 





BASIL S. WALSH, President JOSEPH L. DURKIN, Secretary JOHN J. GALLAGHER, Treasurer 











' | 
Security Mutual Life Insurance Company 
Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 








THE UNITED STATES LIFE INSURANCE COMPANY 


1850 IN THE CITY OF NEW YORK 1914 
ISSUES GUARANTEED CONTRACTS 


Good men, whether experienced in fe insurance or not, may make direct contracts with this 
Company, for a limited territory if desired, and secure for themselves, in addition to first year’s Com- 
mission, a renewal interest inguring an income for the future. Address the Company at its Home 
Otlice, 277 Broadway. New York City. , 

JOHN P. MUNN, M. D., President 
FINANCE {PLARENCE HM KEBSEY, Pres. Title Guarantee and Trust Co 
COMMITTEE | WILLIAM H. PORTER, Banker EDWAKD TOWNSEND, Pres. Importers and Traders Nat. Bank 








THE WESTERN AND SOUTHERN LIFE INS. CO. 


W. J. WILLIAMS, President Organized 1888 CINCINNATI, OHIO 


The Largest Industrial Company Also Issues All Standard Forms 
West of the Alleghenies of Ordinary $500 to $10,000 


A Record of Thirty Years of Progress 
TEN-YEAR PERIODS 


Insurance Policies 


» s1—t008 Assis in poses Income Issued 
ec. 31—1088........ , 
ila ae ee $1,744,102 387,702 
ant. 2,916 339 503,485 | REESE SHE: Fe 10,551,857 1,139,235 
egrets 14,008,422 115,099,897 PEED |. baatabiceanvan 31,845,050 1,961,674 


AGENTS WANTED in the Principal Cities of Ohio, Kentucky, 


Michigan, Indiana, West Virginia and Western Pennsylvania 














The Columbian National Life Insurance Company 
ARTHUR E. CHILDS, President BOSTON, MASSACHUSETTS 
LIFE, ACCIDENT, and HEALTH INSURANCE 
covering Permanent and Total Disability and Weekly 
Indemnity for Loss of Time— 

A Combination That Means Money for the Agent 


Agents seeking Attractive Contracts in good territory are invited to 
correspond with the Agency Department of the Company. 
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| Insurance to Cover Inheritance Taxes 
is opening new fields to Provident Agents 


Men are insuring not only to protect their families and to 
protect their business but also to protect their estates. 


Write for Information 


THE PROVIDENT 


Life and Trust Company of Philadelphia, Pa. 


Founded 1865 








THE MOST VALUABLE POLICY FOR YOU 
Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 

i] Secure prompt action in the 
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WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 














Life Insurance 
Men and the War 


OPPORTUNITY FOR 


Assistant Comptroller Thompson of The 
Prudential Speaks at Rotary Club 
Convention on Subject 


SERVICE 


Four thousand hundred Ro- 
tarians attended the convention of the 
International Rotary Clubs at 


City during the last week in June 


seven 


Kansas 


Two hundred of those present, life 
insurance men, representing nearly 
every life insurance company in the 


United States, got together for a sec- 
tional meeting. They listened to 
speeches so full of “pep” and enthu- 
siasm that the echoes of the conven- 
tion will reverberate for many a day. 

Among those who “waxed eloquent” 
was Henry C. Thompson, assistant 
comptroller of The Prudential Insurance 
Company from the Home Office in New- 
ark, N. J., who spoke on the war duties 
of the life insurance “stay at homes.” 
He said in part: 

“If there is any one calling in the 
world which today is given an oppor- 
tunity to contribute something toward 
the winning of this unfinished task, it 
is that of life insurance. I refer par- 
ticularly to the field representatives of 
our various companies, who probably 
come in contact with more people who 
are in position to do something to help 
their country, than any other business 
being carried on. I would therefore 
urge you to concentrate all of the man 
power that is in your control, not 
only to do what you can, but to enlist 
the services of others to do some of 
the many things which we are called 
upon to do, such as the many activities 
launched in our various cities in ob- 
taining funds for worthy causes, name- 
lv, Red Cross, Y. M. ©. A., Knights of 
Columbus, Y. M. H. A., War Camp 
Community Service, etc. 

“To these causes we are asked to 
make contribntions, and it should be 
our sacred duty to give of our means 
not only all that we feel we can af- 
ford, but, in fact, until we feel that we 


order that our Government may be in 
position to transport and maintain a 
fighting army made up of the best in 
our land, we must buy of Liberty bonds 
a considerable sum of each issue, more 
than we think we can afford. 

‘The banks and business institutions 
of our country have been generous in 
assisting those of its organizations, and 
the public generally, by providing funds 


and making loans to the people so 
that they can, by making small pay- 
ments at a time, purchase a liberal 
amount, 

“In addition to supplying funds, it 


is our duty, and we must take advan- 
tage of every opportunity to stop Ger- 


man propaganda, of which there is 
plenty now being circulated in this 
country. Any criticism of the manner 


in which our boys are being treated in 
the various camps and cantonments, 
which may come to our ears, should 
be immediately repudiated, and should 
not be referred to by us when in con- 
versation with another person. In fact, 
we must be very careful not to repeat 
anything which, while not seemingly 
German propaganda, could be interpret- 
ed as such if we weighed it carefully 
before repeating to another person. 

“Since, as life insurance men, you 
come in contact directly or indirectly 
with millions of people throughout our 
country, these things are brought to 
your attention, so that they may, if 
such a thing is possible, impress in- 
dividual responsibility more _ forcibly 
upon your minds. 

“T recall) that in the course of re 
marks made by one of our assistant 
cecretaries, on a recent occasion, he ad- 
vised his audience that it would be well 
at the end of each day, for each per- 
son to ask himeelf or herself the ques- 
tion, ‘What have I done today?’ and 
in order to carry out the thought which 
I have endeavored to express to you, 
I would suggest that you, at the begin- 
ning of each day, ask yourself the ques- 
tion. ‘What can I do today to help win 
this war?’ and resolve to do the thing 
which ‘you set out to accomplish. 

Task Just Begun 

“We are now receiving very encour- 

aging news from the western front, but 


Keeping Track of 
After-War Business 


GOOD WILL 





TO BE 
Tendency to Lose Sight of Old Channels 
of Trade in Rush for New 

Fields 


CULTIVATED 





How often of late have life insur- 
ance agents been admonished “to con- 
centrate on those whose business, pro 
fession or trade has been most stimu- 
lated by the war” and “to drop as pros 
pects those whose incomes have been 
adversely affected?” 

Such advice requires qualification 
Necessary at this time as is a careful 
selection of prospects, still such selec- 
tion need not and should not be to the 
utter exclusion of those who in all 
probability will be “off the market,” 
insurancewise, for the duration of the 
war, 

The far-sighted agent is not making 
this mistake. He realizes that the war 
must end some day; that when peace 
comes it will bring about changes in 
income probably as drastic as those 
caused by the war; that the man who 


satisfied with this information, as I am 
afraid some people are inclined when 
they read that we have gained a few 
feet of ground, to make up their minds 
that the war has been won. Let us not 
permit ourselves to cease any of our 
activities on account of some of the 
good news which we are getting, but 
rather let it spur us on to do bigger 
and greater things, and we must, upon 
sober thought, realize that this is but 
the beginning of a great work which 
we must, and will, accomplish for the 
rejuvenation of mankind the world 
over. ‘ 
Prudential Activities 

‘! am sure it will be of interest to 
you to know the officers of The Pruden- 
tial, from the President down, are first 
of all devoting all the time that seems 
necessary, or which they may be called 
upon to do, in war work; the balance 
of their time is spent in life insurance 
work. The employes, both field and 
home office, are also urged to spend as 


today cannot afford to take out more 
insurance igs the buyer of tomorrow 
The good will of all those who in the 
past have been either prospects or 
customers is to him an asset of great 
value, the price of which is vigilance 
and the loss of which will 
sult from neglect. 
Traveling Old Routes 
Appreciation of this value 
will by the big business 
America, Great Britain and France is 
everywhere in evidence Salesmen 
with no goods to sell, travel their old 
routes on good will missions. Great 
publicity campaigns are being conduct 
ed by manufacturers unable to operate 
because of lack of raw material or loss 


surely re- 


of good 
houses of 


of transportation facilities; by con 
cerns whose equipment has been com 
mandeered for war purposes; by cor 


porations whose entire output is 
contracted for. 

Similarly, no man who regards life 
insurance as his permanent calling can 
afford, even though busy in the new 
to lose contact with the old channels 
of trade, rich as they assuredly are in 
that established good will which is so 
necessary to business, both present and 
future.—GEO. T. DEXTER, in “Points.” 


long 


sale of Thrift and War Savings Stamps, 
and at this minute, in your city, the 
egents of The Prudential Insurance 
Company and Metropolitan Life Insur- 
ance Company are meeting together in 


the common cause of engaging in a 
campaign throughout all of the city’s 
school districts, and there is going to 


be a very spirited and friendly rivalry 
between these organizations in the sale 
of stamps. Time will not permit of 
my giving you the details of the won 
derful work that has been accomplished 


by The Prudential organization, but it 
is sufficient for me to say that the 
company, its officers and employes, 


have contributed liberally, both of their 
time and money, to every cause that 
has so far been launched in behalf of 
war work The Prudential Insurance 
Company, as you know, was the first 
to organize a War Savings Society in 
the United States, and its plan of so 
ciety formation has been adopted gen 
erally by the Government throughout 








much time as they possibly can in the the country.” 


54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 


are making a real sacrifice. Again, in Jet us be careful to not feel too well 


Sy 
—— 
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Service—First, Last, and Always 


The agent who is selling insurance in a company which for sixty-seven years has 
been rendering unexcelled service, does not work alone. Wherever he may be, he 
will find enthusiastic friends ready to bear witness that there is no better company 
in the land than the old Massachusetts Mutual. Our enviable record for service in 
the past and the low net cost of the perfect protection we furnish, make a com- 
bination that assures success to any real worker in the field. 





The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, Mass. a 


Occasionally we have a General Agency opening 
JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 
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LIVE HINTS FOR BUSINESS GETTERS || | THE 
Practica! Suggestions to Help the Man With the Rate I IE I I 4 a I O LI I . I LIT E 
Book Increase His Income and General Efficiency Insur ance C omp any 
“= . (Incorporated by the State of New York) 
R. F. Clendenin, district habit and that of itself is a big thing. es 
Stirring agent at Paris, Ken- Show me a failure and I'll show you F . ‘ 
Things up tucky, for the North @ man who did not get interviews 6S Soe Se eee $9,996 181 898 
in Paris western Mutual Life, re- every day, every week, every month. ee . ’ 


ported insurance on 68 
lives for $113,500 during May. The 
policies on two lives were “additional,” 
so he is only credited with 66 on the 
card. The occupations were as fol- 
lows: 


2 country merchants, 1 clerk, 1 at 


torney, 1 clothing merchant, 63 farm- 
ers, 
The amounts of the policies: 7 for 


$2,000 each, 4 for $3,000 each, 1 for 
$3,500, 7 for $5,000 each, 49 for $1,000 
each. 

Thirty-six of the applicants were 
strangers, twenty-two were acquaint- 
ances and ten were old policyholders. 
All except one were written on the 
first interview. Only two policies for 


a total of $4,000 were on the Term 
plan. 
Paris isn’t a very large city and 


much of this business was secured in 
the country, requiring a lot of travel 
ing and long distances. The vast ma 
jority of agents have as good or better 
territory as regards population and 
business conditions, most of them will 
admit they are just as well equipped 
mentally and physically, as Mr. Clen 
denin, but few approach his record in 
lives and amount. 
* > * 


Anent the life insur- 


Life Insurance ance agent, an Aetna 


Without Life man says: “I 
Agents have discovered the 
following highly in- 


teresting slogan in an insurance com- 
pany’s advertisement: 

“Insurance without agents is a dis- 
tinct public service.’ 

“This remark, like Mark Twain's ref- 
erence to his own demise, is ‘important 
i? true.’ I notice, however, that this 
insurance company places quotation 
marks about the lines, which, of course, 
tc a degree takes the curse off the 
statement, for it is evidently the ex- 
pression of an individual only. 

“*Will the gentlemen who have tak- 
en out insurance without the sugges- 
tion of an agent, and of their own free 
will and accord, kindly stand up?’ 

“*Thank you; I thought there were 
not many of you.’ 

“Curiously, those things in life which 
are of the most value often require the 
most effort to put across. 

“Insurance without agents, religion 
without the clergy, and justice without 
judges—wouldn’t that be a great state 
of affairs!” 


+ * . 
There is nothing so like 
After a day’s soliciting as get- 
the First ting into the water in the 
Plunge springtime, says “The Lad- 


der.” A man will stall 
around, smoke a cigarette, lie in the 
sun, fool around for an hour and finally 
jump into the water. Once the shock is 
over it’s great—he likes it and enjoys 


a fine reaction. It’s the same with 
soliciting, A man will fiddle away 
several hours in procrastinating exer- 


cises and finally make his first call 
and find it not bad at all. From then 
on he has nerve enough to see the 
hardest prospect on the list. 

It is my contention that the one 
great fundamental of success in our 
business is the habit of daily calls and 
interviews. Every man I contract with 
would make some calls from the first 
day he signed up. He might get no 
results, but he would acquire the call 


It is as certain in both cases as that 
night follows day. If you have legs 
average intelligence and use your vo- 
cal organs and see people you can’t 
fail. 

*“* * 

Securing the pros 
pect’s respect and ad- 

Are Reserved miration is referred 

in Manner to in a sensible arti 

cle which appeared in 

“Salesmanship and Sale Manage 
ment.” Here is the idea 

“The attitude of the average 
man when a caller is announced tends 
toward indifference, His resolve is not 
more time than is sary, 
but he jis not antagonistic On the 
other hand, unless there is some def- 
inite reason for it, he is not over-friend- 
ly, The moment a salesman appears 
therefore, he sways the balance for or 
against himself, 

“There are some men 
to turn down-—-to shunt off without a 
hearing Thev seem to belittle their 
propositions, no matter how important 
these may be. There are others to 
whom even the confirmed ‘grouch’ ac 
cords a courteous reception. They dig 
nify their propositions. What is the 
reason for the difference? We must 
give here the same answers that we 
have given previously in a different 
connection: Caliber, personality. We 
assume that the salesman is clean 
shaven, well dressed and well groomed. 
The development of a man’s intellect 
end his tastes, and the things to which 
he devotes himself outside of business 
do much to determine his manner, ex 
pression, voice and actions 

“The surest way for a man to im- 
prove his salesmanship is to improve 
himself. Once the approach has been 
made and the interview secured, there 
should be something in the poise, evi- 


Why Buyers 


business 


to give neces 


who are easy 


dent culture, well-modulated voice, 
thoughtful and courteous manner and 
well-groomed appearance of the sales 

















Metropolitan Life Insurance Company 
Home Office Building 





It is greater than any other company 
in America in the number of its 
Se ee abet east 18,262,933 


It stood first in the world in amount 


of insurance placed in 1917 
ae er oe . «+ -$791,060,002 

It stood first in the world in gain 
in insurance in force in 1917 
eee £0 o:6000'e0000es apeee, ean eee 

It stood first in the world in gain in 


income in 1917...... $40,648,595.67 


WAR SAVINGS STAMPS 


The Company, through its more 
than 15,000 agents, has undertaken 
to sell in 1918 $65,000,000 worth of 
War Savings Certificates and Stamps, 
making an allotment to every agent. 


JOHN R. HEGEMAN, President 








man that will excite the admiration of 
the prospect. The salesman who 
would sell his goods to the prospect 


must first sell himself.” 
K ‘ “« 
Why a banker 


should encourage 

Sale of Life life insurance is told 

Insurance in a leaflet written 

by Byron W. Moser, 

vice-president of the St. Louis Union 

Bank, What he says on this subject 
is reproduced here: 


Banks Promote 


“Life insurance affects the wealth of 
the community, first, because it en- 
courages thrift in a very tangible way. 
The necessity of meeting life insur- 
ance premiums at stated intervals es- 
tablishes the thrift habit, and along 
with it the savings account habit. 
Once let a man feel the independence 
of having definite protection for his 
family through life insurance in the 
event of his death, and add to that the 
knowledge that he can save and is 
saving enough regularly to continue 
that protection, then that man will soon 

















THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, 


Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New 
York issued the first mathematical reserve policy ever 
written by an American company. 

Having completed its 75th fiscal year on the 31st of 
December, 1917, the Company enters upon the new year 
with a justifiable pride in its impregnable strength, its un- 
surpassed policy contracts, its generous dividends, and its 
i} great body of well-satisfied policyholders. 








NEW YORK CITY 





learn to save for other things beyond 
his life insurance premiums. 

“The very fact that he carries life 
insurance will make the average citi- 
zen more careful with his money. He 
will become a useful citizen, because 
he will have broadened out to the point 
where he considers not the present and 
his present needs alone, but the pres- 
ent in its relationship to the future. 

“Life insurance then instills foresight 
because the very consideration of life 
insurance—the taking out of a life in- 
surance policy—is foresight personified. 


“Life insurance affects the wealth of 
a community in another way. It has 
a direct influence on banking through 
the payment of death claims. Insur- 
ance money is a substantial part of 
many estates, and in some instances 
there would be no estate at all with- 
out it. 

“A comparatively small percentage 
of people leave any estate. And it is 
evident that if through life insurance 
the thrift habit has been established, 
some of these people might not only 
have achieved a competence for their 
old age, but they would have left a 
life insurance estate besides. In any 
event, they would have had the insur- 
ance claim to transmit to their heirs 
and so would have left additional 
wealth which would in its own time 
find its way to a bank in one way or 
another, 

“The banker, by encouraging life in- 
surance, is encouraging his own busi- 
ness in an indirect and unselfish way. 
He is performing a distinct service to 
the public by helping to build up a 
better and a more useful citizenship. 

“Co-operation between banker and 
insurance man is the same as any real 
co-operation. It is a mutual ‘giving-to’ 
and ‘taking-from’ in proportion to the 
wholeheartedness and unselfishness of 
that co-operation. 

“The banker has a definite service 
to perform. The insurance man has a 
special service to offer. By encourag- 
ing the service of the insurance man, 
the banker merely broadens the scope 
of his own service.” 


DIVIDEND RESULTS TABULATED 
Surplus earned including dividends 
in life insurance, has been tabulated by 
The Spectator Company. New York, 
and is published in book form. Re- 
sults of twenty-six American level 
premium companies are shown, 
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BUSINESS ESSENTIALS 
No.7 — PLAY 
K. WEST 














The cause of most inefficiency on the 
part ‘of the insurance agent or anyone 
else is ill health. Poise, cleanness of 
thought, logic and spontaneity arise 
only from a good, strong, healthy body. 

Think over for a minute the habits 
of some of the big agents you know 
and you will find back of their forceful 
arguments, back of their effective 
speech is health and happiness. All 
brains and no body never got any one 
very much in life. Almost every word 
spoken by a healthy man has a sparkle 
to it and things all seem to come to 
him eternally and forever. 

Successful agents are such because 
they play the game right and 75 per 
cent. of the failures in the insurance 
business are because of a wrong scheme 
of life. Think this over you men be- 
hind your desks and you agents in the 
field! 

During his working day an agent is 
usually surrounded by an intense in- 
surance atmosphere. He is interview- 
ing prospects, writing letters, perform- 
ing routine work, eating quick lunches, 
riding on jolty trolley cars and 
smoking all sorts of tobacco, His 
leisure time is usually devoted to 
walking aimlessly about town, doing 
as little actual manual work as pos- 
sible around the house, wasting too 
much time over newspapers, entertain- 
ing company in various ways at home 
and the club way into the early hours 
of the morning, etc. All amid the 
rumble and din of the strain which 
he has created to satisfy the demands 
of his habits. 

The efficient agent plays in order 


to work more and work better. To 


play means to take part in a game. 
By a little planning you can system- 
atize your business so that you can 
get enough play into your system to 
put energy and health into your phys- 
ical person. 

Dyspeptic, prematurely old, chroni- 
cally nervous, lazy, petulant and fault- 
finding agents result from lack of 
play. They work in their work and 
work in their play and work in their 
sleep, always tapping the same kind 
ot energies, resulting in overwrought 
nerves and a feverish brain. 

Ages ago it was the custom to work 
on every day. Then came the Hebrew 
sabbath celebrated as a day of rest 
and rejoicing when the people ceased 
from all labor, then the Christian 
Sunday forbidding work on Sunday. 
Following these Biblical holidays peo- 
ple who hired help got to believe it 
wise to give and take a short vaca- 
tion in the summer. Then came Satur- 
day afternoons, and various holidays, 
all excluding work of any kind in their 
program. 

Today all over the United States in- 
surance men and women, from Maine 
to California, are arranging for vaca- 
tions, They mean to go away from 
their jobs and work for a little rest 
and amusement to develop health, 
strength and stamina. In Hartford 
alone there are approximately 5,000 
insurance people, individually or with 
their families arranging to go away 
to the mountains, farms, lakes and 
seashore, or possibly back to the old 
home town. New York has as many 
more, Philadelphia, Boston, Chicago 
and the other big insurance centers all 
have these prospective summer emi- 
grants seeking rest from their labors. 

After a brief period of eating all 
they can crowd into three rich and 


highly seasoned meals a day, possibly 
eating inharmonious food combina- 
tions, sitting and lounging the hours 
away on the piazzas of summer hotels, 
sweltering in the heat, and following 
the paths of inclination and least re- 
sistance, for which they are spending 
a goodly price, they will return. 

Some of their brother agents and 
their families will be rested and re- 
invigorated but most of them will return 
all worn out for change of work and 
a vacation period is not rest alone. 
Most agents don’t know how to play. 
They are as pitiful specimens as the 
poor little rich girl who didn’t know 
how to play. These agents feel they 
must always dress right up to the min- 
ute and spend little time eating. They 
have no time for golf, tennis, bridge 
or music. Some of them are troubled 
with insomnia and have the eternal 
grouch which constantly cripples their 
efficiency. 

Once a year isn’t enough for a rest 
period. A man should play every day. 
Certain physical and mental disorders 
result from lack of play and the crash 
will surely come unless you regulate 
your diet and go out and find the light 
out of doors. 

Consider the amusements you enjoy 
and find out if they really help in 
making you a stronger and_ better 
agent. 

In ‘your play there must be an abso 
lute freedom, inside and out, during 
the time you play. I remember of 
playing a game of golf and at every 
shot I was thinking of what I ought 
to be doing rather than wasting my 
time on the golf links. I ended at the 
18th hole tired and discouraged. * An- 
other day I entered into the spirit of 
the game. I forgot everything but 
the game. I made a complete break 
from my business routine and the re 
sult was a day full of pleasure and 
restoration of my energies. 

Most agents go from one nerve 
strain to another in vacations and in 
their work which never gives them 
the regular periodical relaxation they 
need. 

It is needful to escape and forget 
your business but you should do so 
at the proper time which is when you 
need it. 

A general agent of an insurance 
company in Pennsylvania told me re- 
cently that when his work began to 
drag, when he got to worrying at home 
about business conditions, he would 
pack his grip and go to the silence 


of the woods and roam and tramp and 
fish, eat moderately, miss a few meals, 
bathe in the sunshine and shadows for 
a few days and revel in irresponsibility 
and return to his family and business 
with the thrill of good health exuding 
magnetically from his body. This 
should be ‘your ideal of a true vaca- 
tion, 

A series of trips of this kind do 
more for the busy agent than a whole 
month of leisure. 

Darwin P. Kingsley, president of the 
New York Life Insurance Company, 
said to an audience of golfers all over 
50 years of age, at a dinner a year 
ago, in a speech on “How Golf pro- 
longs our Health’—‘We have been 
young as youth goes. We have paid 
that debt by raising up sons and 
daughters to take our places. We 
have played our part in the flerce con- 
tests of middle life—and I think, 
played it honorably. Now we come 
together as men like us have never 
before assembled. Why? Because we 
have discovered, as alas, thousands ot 
other have not, how to meet advanc- 
ing age merrily. By this game of golf 
and this fellowship we vanquished 
time even as the boy scores a 79. 
Neither of us know how we do it but 
we do it.” 

The formula of a guccessful vaca- 
tion of play, a preventive of pre- 
mature old age, an antidote for dying 
too young is to periodically erase ‘your 
work from your mind for an hour or 
two a day, a week or a month, accord. 
ing to your need and condition, and 
master the fine art of relaxation. Play: 
Play: Play: Get into a game of golf, 
tennis, baseball, croquet, roque, even 
walking definitely to a specified place 
with a regulation § step. Anything: 
Kick out all the worries and troubles 
from your mind and smile, smile, 
smile, Get your attitude right toward 
play. This is the life. Everything is 
at hand for your use. Go to it and 
you will write thousands of dollars 
more business next year and add years 
of enjoyment to your life. 

Either you must want perfect health 
with all your soul and work for it 
with all ‘your might or you reject it. 
Don’t be obstinate with yourself and 
cling to the same old habits of your 
family and environments. Break away 
from your lopsided life and play this 
vacation as you have never played 
before. 


BUSINESS AT HIGH TIDE 


Rn. G. Dun & Co. report the insolvency 
statement for the first half of 1918 to 
be the best both in number of failures 
and amount of Habilities since 1907 


Ross O. Longnecker, of the Idaho 
State Life, has left the life insurance 
business 





Missouri State Life Policies Rich In Selling Points 








3 EVERLASTING 
AS THE HILLS. 











Facts— 


Over $156,000,000 of Insurance in Force 

Over $27,000,000 of New Insurance Gained in 1917 
Average Interest Rate Earned in 1917 6.6% 

Policy Contracts New and Attractive 
Non-Participating Policies 

Participating After End of Premium Paying Period 
Operating in 38 States, and the Territory of Hawaii 


Missouri State Life Insurance Company 


Fastest Growing Life Insurance Company in America 


Home Office, St. Louis, Missouri 

















Surrendering 
Limited Policies 


WHERE INSURED WOULD LOSE 





Likened to Real Estate Transaction— 
How Agent Damages His 
Reputation 


“What is your opinion regarding the 
advice sometimes given to the owners 
of limited payment life policies that 
they should surrender such policies 
when fully paid, invest the surrender 
value and buy new ordinary life insur- 
ance?” 

The foregoing question was asked 
the Northwestern Mutual Life by one 
ot its agents. The Company in “Field 
Notes” has this to say of the “twister” 
of life insurance: 

“The ‘twister’ is closely related to 
the fabstracter’ and both are the vul- 
tures of the life insurance business. 
When a policy is twisted, the policy- 
holder loses financially in the transac- 
tion, his determination to hold on and 
see it through is weakened and his 
faith in the science of life insurance 
gets a jar. The agent loses, as he is 
damaging his reputation in his commu- 
nity and his own self-esteem; the com- 
pany or companies involved lose be- 
cause additional commissions and ex 
penses are paid for business which is 
not new nor legitimate. 

Must Pay More 

“What difference does it make if the 
insured has a loan against his policy? 
State it this way to him: Suppose you 
had contracted to purchase a home on 
thé installment plan some years ago 
when building prices were lower than 
at present, You have now made all 
the necessary payments and own the 
property in fee simple; you have, how 
ever, been compelled to borrow nearly 
its entire value. Would you think the 
existence of this mortgage a good rea- 
son for selling the property and build. 
ing a new home at present building 
prices? Certainly not. On the contrary 
you would exert yourself to pay off the 
mortgage and free yourself from the 
interest charge. Well, then, your pol- 
icy is now fully paid-up (or partly so), 
and you cannot at this time, owing to 
your advanced age, buy new life in- 
surance on terms as favorable as that 
furnished under your present policy.” 

ANOTHER GROUP POLICY 

Six mills in Rockville, Conn., have 
provided insurance for the familles of 
every person who has been in their em- 
ploy for over three months, without 
cost to the employe. In case of per- 
manent or total disability before age 
60, the insurance will be distributed 
over a period of years to be determined 
The amount of insurance varies from 
$500 to $1,000 The mills that have 
adopted the insurance are The James 
J. Regan Manufacturing Company, the 
Hockanum, Minterburn, New England 
and Springville Mills and the Rock 
Manufacturing Company. 





BELGIUM BUSINESS 

In the annual report of one of the 
general managers of British companies 
the following statement was made: 

“In the years prior to the war we 
had an income of £250,000 annually 
from Belgium. 

“We have every hope that this will 
return to us after the war, and the 
profits will be as good as they were 
prior to our being forced to stop busi 


ness there 
REMARKABLE ADVANCE RECORD 

On a debit of $155 Frank Molesky, 
o? the Allentown office of the Colonial 


Life, shows advance payments of $1,- 
032, with arrears of $30 
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Entered as second-class matter Janu 
ary 4, 1907, at the Post Office of New 
York, N. Y., under the act of Congress 
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THE HELP THAT HELPS NOT 

In the present condition of the labor 
market it might be inferred that em- 
ployers are compelled to be more 
lenient than before the war, It would 
be natural to infer that the inefficient 
helper has a better chance of being re- 
tained now than formerly. Possibly 
this is so in many places, but not in 
all. In one large life insurance office 
a directly opposite method is followed. 
The company admits that really effi- 
cient help can make its own terms 
Short shift is made of the other kind 
on the principle that just now the 
company can ill afford to take the 
time it ordinarily would to train them. 
It is just the same in the manufac- 
turing business. 

Im peace times it would be considered 
feasible to use material which for some 
reason required special treatment ne- 
cessitating a longer operation. Now, 
in this rush, what manufacturer would 
think of taking any but the shortest, 
quickest method to turn out the goods? 
In the offices today new helpers are 
being engaged constantly. If they do 
not give promise of soon becoming 
really helpful, they are passed along and 
others take their places. Im peace 
times much of this mediocre material 
would be nursed along and in course 
of time developed to the point where 
it had some value. 


EDWARD GRIFFITH 

The passing of Edward Griffith re- 
moves one of the most original char- 
acters in insurance and one of the 
most successful. He entered the bus!- 
ness when a mere youth, developed an 
amazing capacity for work. disclosed 
executive sales ability of a high type 
and was ingenious and imaginative in 
the bargain. His courage made him 
afraid of no man living, and he lookel 
at you straight in the eye, or not at 
ali, In fact, he gloried in a certain 
bluntness of manner that covered a 
big heart. Proud of his success and 
et his income he was willing to share 
both with others.. In every demani 





upon William Street, whether for pa- 
triotic or charitable reasons, one of 
the first men visited always was 
“Eddie” Griffith, and soon he wouit 
be an active man on the committee. 

In accident and health insurance he 
was supreme as a producing general 
agent, or a cultivator of producers. He 
found that field anything but difficult. 
He could sell any contract which his 
Company issued, and frills and _ fur- 
kelows of others didn’t discourage him 
at all. 

In New York City he had a tremen- 
dous acquaintance. He lived in the 
leading hotels of the town from the 
time he was a young man, and he be- 
longed to many of the most popular 
social clubs, For the downtown clubs 
he didn’t care much. He had his own 
way of doing things and when others 
bought automobiles he kept his car- 
riages and horses, although he coull 
have owned almost as many cars as C. 
K. G. Billings does, had he so desired. 
He was the first man to buy a full page 
edvertising space in an insurance news- 
paper running for one year. The grand 
manner was his in every phase of his 
life, and he hated a piker as much as 
he did a coward. Although confining 
his efforts to accident and health in- 
surance almost everybody in all lines 
of insurance knew and liked “Eddie” 
Griffith. 


ANNUITIES AND THE WAR 

In the will of the late James Gordon 
Bennett are mentioned various apr- 
nuities totalling over $150,000. The 
largest is of $50,000 and the others 
vyraduate down to $500. Every now 
and then wills of this kind ure made 
known, the aggregate in «annuities 
throughout the entire country reaching 
a large sum in any year, but still noth- 
ing to compare with that abroad wher? 
the annuity has long been a popular in- 
stitution. Just now, owing to money 
conditions created by the war, it is 
harder to interest investors in annu- 
ities, because of the high interest rates 
obtainable in other forms of security. 
oThe Metropolitan Life has more an- 
nuity..business than any other Amer- 
ican company. In 1916 it received $1. 
834.173 from that source. The Equita- 
ble had $1,234,809; Mutual Life, $539,- 
896: New York, $430,636; Aetna, $302,- 
727. The National Life of Vermont 
has always written annuities largely. 
It received in 1916 $726,286 from that 
source; The Prudential, $358,455; Trav- 
elers, $939,459, and Phoenix Mutual, 
$68,175. 

From these figures it is evident that 
no special effort has been made in this 
country to sell annuities. In fact, what 
business there is on the books does 
not show any profit worth mentioning 
and in a number of cases it shows 
some loss. Very few annuities are sold 
by agents. Most of the business comes 
through attorneys representing others 
to whom money has been left, or who 
have tired of handling their own 
funds. One hears only of the larger 
annuities, but most of those written 
are for amounts below ten thousand 
dollars and a very large proportion are 
for five thousand dollars and less. 











WILLIS O. ROBB 


Willis O. Robb, manager of the New 
York Fire Insurance Exchange, and 
Curtis C. Wayland, manager of the 
city department of the Atlas Assurance, 
are congratulating each other and be- 
ing congratulated by their friends in 
having become possessed with grand- 
children within a day of each other. 
Mr. Robb has a grandson born on June 
27, whose father is Stewart E. Robb 
of the sprinkler department of the Ex- 
change. Mr. Wayland’s granddaughter 
was born on June 26. 

- * o 

Thomas MacMillan Weddell met death 
in a hydroplane accident in France. 
This news comes as another shock 
to insurance men, particularly in 
Chicago, where “Mack” had many 
friends in the business. He was the 
son of Thomas R. Weddell, insurance 
editor of the “Chicago Tribune” and as- 
sociate editor of “The Insurance Field” 
there, who has two other sons in the 
service. At the time McMillan Wed- 
dell enlisted in the air service, he 
was with the Ben P. Branham Print- 
ing Company in Chicago. He had pre- 
viously been representing The Insur- 
ance Field there. He was one of the 
first to enter the service and went to 
Florida to train within a few weeks 
after the United States entered the 
war. “Mack” was quite underweight 
when he first applied and was reject- 
ed on that account, He was de- 
termined, however, and immediately 
set to work to remedy that defect. It 
took him but a short time to put him- 
self in condition to pass and within 
a few days after reaching the train- 
ing grounds he was sent to France 
with the first contingent of air men. 

Sa s s 


Miss Corinne V. Loomis has within a 
few months organized a successful de- 
partment for women in the Penn Mu- 
tual general agency of Plympton & 
Bunting, Boston. The Company says 
of her: “Miss Loomis, who has ample 
qualifications for what must always be 
a more or less arduous work, because 
of a lack of understanding of the prin- 
ciples, methods and results of the life 
insurance system, has made a study of 
these and as she has in high degree 
the teaching faculty as well as an un- 
derstanding of the average make-up of 
women—something no man has ever 
fathomed—her success cannot’ be 
doubtful. Indeed with the rapid en- 


largement of the sphere of women’s 








THE HUMAN SIDE OF INSURANCE 





——— 





labor, the opportunity and the need for 
life insurance are similarly extended. 
Writing now when the experimental 
stages of Miss Loomis’ efforts have not 
been passed, but two things may be 
said. First, in brain-power, energy, 
adaptability and personality, she should 
be a highly valuable acquisition to our 
ranks, improving with the lapse of time 
and as her logical and workable plans 
mature. Second, through her personal 
production and that of the ladies al- 
ready associated with her, strong evi- 
dence has been presented of the prob- 
ability of securing at least $600,000 of 
new, paid insurance before the close 
of 1918. 


* * * 


Charles H. Langmuir was active in 
life insurance circles in the East be- 
fore he went to the Pacific Coast for 
the New York Life, where he has been 
inspector of agencies in the Pacific 
Department under Inspector of Agen- 
cies Fred A. Wickett. He has now 
been made supervisor. Mr. Langmuir 
never represented any other company 
than the New York Life. He began 
in the Paris Office in 1893, where 
his father, Charles Langmuir, was 
General Manager for France. From 
there Mr. Langmuir went to England 
to fill a position that was practically 
cashier for the London office. Later 
he went to New York and was agency 
director of the Broadway Branch until 
January, 1902, when he was _ trans- 
ferred to Columbus Circle’ Branch, 
New Yorok; in 1905 agency director, 
Imperial Branch, New York; in 1907 
he was transferred to California as 
agency director of Southern California 
3ranch, the name of which was later 
changed to the Los Angeles Branch, 
which has grown to be one of the 
largest insurance agencies in the 
United States. 

+. 7 * 


Morgan E. Harris, formerly assist- 
ant to Charles F. Enderly, manager of 
the brokerage departments of the New 
York Underwriters Agency and the 
Insurance Company of North America 
who is now attached to the Naval Avi 
ation training station at Great Lakes, 
Illinois, was very badly fooled as to 
where he was going at the _ last 
moment. Mr. Harris had, expected to 
be located at Bayshore, lL. T., and had 
advised all his friends ‘to that effect. 

s - = 


Harvey Thomas, supervisor of pub- 
licity for The Prudential recently re- 
ceived a letter signed by Lieutenants 
Cluzeau, Le Moal and Canal, in com- 
mand of the French Blue Devils who 
were visitors in Newark three weeks 
ago, in which they say: 

“If we have helped in any way to 
promote the war work in your city we 
are pleased to have been able to do 
so * * *, We shall never forget you 
and we trust that some day in the fu- 
ture, God sparing us all, we may again 
ciasp hands in the fellowship we have 
just enjoyed and we shall know each 
other as we would have the world 
know us—brothers.” 

* * « 


Joseph F. Higgins, who has been in 
the insurance department of the Morti- 
mer Estates, has been made secretary 
to J. J. Hoey, vice-president of the 
Continental, succeeding Thomas Clark 
who is now a chief petty officer at 
League Island, Philadelphia. 


Mrs. Matilda Axman, mother of Clar- 
ence Axman, editor of The Eastern 
Underwriter, died at the family home 
in Chicago on Thursday, July 4, 1918. 
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FIRE INSURANCE DEPARTMENT 





Mt. Vernon’s School 
Board’s Activities 


SOUGHT LICENSE FOR MEMBER 





Had Adopted Resolution Authorizing 
E. Q. Bienvenu to Act as Agent 
of Board 

The board of education of Mt. Ver- 
non, N. Y., has decided not to ent r the 
insurance business. The Board had 
adopted the following resolution: 

“Resolved, that Edwin Q. Bienvenu 
be requested to procure an insurance 
broker’s license and that he be desig- 
nated the official agent of this board.” 

At a meeting of the board on Monday, 
the finance committee reported that it 
would be impossible for Mr. Bienvenu 
to act as insurance agent to handle the 
affairs of the board because of the fact 
that he is a member thereof. The fi- 
nance committee, after reporting that 
such action would be against the law, 
further objected to the appointment on 
the grounds that an expert is needed to 
properly handle the insurance affairs 
of the school properties. 

Under the present conditions two 
brokers, H. C. Dedell and Stanley B. 
Kirk, are placing most of the insurance 
on the Mt. Vernon schools. One of the 
members of the board of education has 
been seeking to have the business dis 
tributed among a number of brokers 
with Mr. Bienvenu dividing the com 
missions with them, 





ENEMY CLAUSE ADOPTED 
Sprinkler Leakage Conference Follows 
Practice of National Board of 
Underwriters 
The Sprinkler Leakage Conference 
has adopted the National Board’s trada- 
ing with the enemy clause, which is 
thereby made obligatory from date. 


RATES NOT APPROVED 





Compensation Schedule for New Jersey 
Fails to Get O. K. of 
Department 





The New Jersey Commissioner has 
disapproved the revised compensation 
rating schedule because of the loading 
adopted, He holds that tests made by 
the Bureau are not conclusive because 
of the comparatively small number of 
risks involved (total payroll $4,991,438). 


BUREAU POWERS EXTENDED 


Government Will Now Insure Ships 
and Crews of Friendly 
Nations 


The extension of Federal marine in- 





surance so as to include vessels flying 
the flags of friendly foreign nations is 
provided for in a bill which has been 
passed by the Senate, to amend the 
war risk act. All the protection now 
afforded vessels, cargoes and crews of 
American vessels is to be extended to 
those of our allies and of friendly 
reutral countries. 

It is proposed to add a new section 
to the present war risk. law, provid- 
ing for the insurance of such vessels. 
their freight and passage moneys and 
personal effects of the masters, officers 
and crews, when such vessels are 
chartered or operated by the United 
States Shipping Board or its agent. or 
chartered by any person a citizen of 
the United States. and the cargoes 


shipped therein, whether or not they 


are so chartered. This insurance, how- 
ever, is to be granted only when the 
Shipping Board or its agent operates 
the vessel. or the charterers, by the 
terms of the charter party or contract 
with the vessel owners, are required to 
assume the war risk or provide insur- 
ance during the term of the charter 
or hire of the vessel. 

The insurance of masters, officers 
and crews of these vessels against the 
loss of life or personal injury and for 
compensation during detention follow- 
ing capture by enemies of the United 
States, is also provided for in the 
measure. 

This insurance is to continue until 
six months after the end of the war 
unless the President suspends its op- 
erations prior thereto. 


SUFFOLK COUNTY BOARD 


Second Annual Meeting Will Be Held 
at Sayville on July 31—At- 
tractive Program 
The second annual dinner and meet 
ing of the Suffolk County Board of 
Fire Underwriters will be held at Tide- 
water Inn, Sayville, L. I., on Wednes 
day, July 31 at noon. The Board has 
made plans for an even more attrac- 
tive day than was arranged last year 
at which Superintendent Phillips and 
quite a number of company officials 
from New York and Hartford were 

present. 








NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 








FIRE MARINE 
TORNADO WIND STORM 
RENTS LIGHTNING 
PROFITS EXPLOSION 
HULLS COMMISSIONS 
CARGOES AUTOMOBILES 
FLOATERS LEASEHOLD 








THE AUTOMOBILE— 


INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 


REGISTERED MAIL 


Affiliated with 
AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 


WAR RISK 

MAIL PACKAGE 

TOURIST BAGGAGE 
SPRINKLER LEAKAGE 
USE AND OCCUPANCY 
INLAND MARINE 

INLAND TRANSPORTATION 
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MURPHY WITH DETROIT F. & M. 
George F. Murphy, of Syracuse, for- 
merly special agent of the Concordia, 
has been appointed to represent the 
Detroit Fire and Marine in New York 
and Pennsylvania, succeeding J. E. 
Carrothers. 


CONTINENTAL’S SERVICE FLAG 
One hundred and twenty-five em- 
ployes of the American Eagle, Con- 
tinental and Fidelity-Phenix are now 
serving the Nation either in the Army 
or Navy. This number includes men 
enlisted or drafted from the home. of- 


fice and from the department offices 
in Chicago, San Francisco and Mont- 
real. July 3 new service flags bearing 
the number one twenty-five outlined 
in stars, were sent from the home of- 
fice to the various departments. 


HELP FOR FEDERATION 

Insurance Federation got a substan 
tial boost in Massachusetts when the 
Beneficiaries Society Union, represent- 
ing almost all the fraternal societies in 
that state, voted to merge its work with 
that of the Federation and became an 
associate member. 





———— 
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Home Office: 


80 MAIDEN LANE 
NEW YORK 





= What is Worth Owning 


And in these days of War with all its 
possibilities for loss, property 18 more 
worth owning than ever. 
make repairs and replacements more 
costly in case of fire. 


Adequate Insurance is a necessity today. 


American companies are second to none in strength, management, service 


FIDELITY-PHENIX FIRE 
INSURANCE COMPANY OF NEW YORK 


HENRY EVANS, President 


is Worth Insuring 


War prices 


RELIABLE 
COMPANY 


$2,500,000.00 


Managing Branch Offices: 


CHICAGO, MONTREAL 
SAN FRANCISCO 
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BROKERS ACTIVITIES 











Weston Succeeds Harris 

Cc. H. Weston, who has been with 
the Calder Real Estate Co. in Brook- 
lyn for the past two years and had pre- 
viously been with the Brown & Chese- 
boro in the same Borough for three 
years, is now assisting Charles F. En- 
derly, manager of the brokerage de- 
partments of the New York Under- 
writers Agency and the Insurance 
Company of North America. Mr. Weston 
succeeds Morgan Harris who is now 
in the Naval Aviation Division. Previ- 
out to his connections in Brooklyn, Mr. 
Weston had been a local agent in 
Paterson, N, J., for a number of years. 

+ 
Expelled Brokerage Firm Granted Ex- 
tension of Time 

Cc. B. Sloan & Co, of San Francisco, 
who have been fined $250 and expelled 
from the Brokers’ Exchange, have ap- 
pealed for a stay of proceedings for 
two weeks, which extension of time 
has been granted them. All members 
of the Exchange have the right of ap- 
peal, and the firm is exercising that 
right. A charge has been made that 
Sloan & Co. have been doing business 
with non-board companies; also that 
they have been rebating. 

” * ~ 
Newport News Drydock Co. 

Additional insurance to the amount 
of $4,000,000 was placed in New York 
this week covering improvements and 
extensions of the plant of the New 
Port News Shipbuilding and Drydock 
Co., at Newport News, Va. 

+ * + 
Geo. R. Hess Here 

George R. Hess, of Geo. R. Hess & 
Co., of Chicago, is in the New York 
office of the agency personally super- 
vising the underwriting during the ab- 
sence of J. J. Hartnett, who will be in 
the Chicago office for the balance of 
the month. 

e ” 
Boger With Osborn & Co. 

Harry Boger, for several years with 
the New York office of the Hartford 
Fire, is now with Osborn & Co., of 
Chicago, in charge of the fire insurance 
department of the New York office of 


that firm. 
oJ * oe 


Osborn and Langey Coming Here 

T. L. Osborn and Andrew G. Langey 
of Osborn & Co., of Chicago, are ex- 
pected at the New York office of the 
firm the latter part of this week. 

. a - 
Oscar Langey Wounded 

Oscar Langey, formerly of Osborn & 
Co. of Chicago, now of the Royal 
Canadian Flying Corps, has’ been 
wounded in France. 


DAMAGED BY COLD 


Bulbs Shipped From Japan Froze in 
Transit—Company Denies Lia- 
bility 
What promises to be an unusually in- 
teresting marine claim has grown out 
of a shipment of bulbs from Japan to 
an Eastern town in the United States. 
It was a particularly large shipment, 
and the bulbs were rare and costly. 
The shipment was made in the height 
of the cold weather last winter, and 
the bulbs froze. As soor as they were 
received by the consignee, and he 
realized their condition, he threw them 

away and claimed a total loss. 

The policy covered all the usual ma- 
rine perils and in addition “all other 
perils afloat and ashore.” The question 
must be decided where the bulbs were 


frozen, on sea or on land, and whether 
the steamship company can subrogate 
to the railroad or vice versa. The in- 
surance company claims that freezing 
is not a peril of the sea, but the policy 
covered both on land and sea. The 
United States Court has held that what 
is called a “memorandum article,” that 
is, a perishable article, such as bulbs, 
cannot be thrown on the hands of the 
underwriters as a total constructive 
the contrary. 


INSURANCE LEAGUE RETURNS 

The results of the League games 
played last Saturday are as follows: 
Continental 17, Aetna 3; Travelers 9, 
Wade Robinson 7; O. G. Orr 4, NI- 
agara 3; Hartford 7, Phoenix 4. 


Standing of Teams 


Games Games Games Per 

played won lost cent. 
Continental ....... x 7 1 875 
errr x 6 2 750 
ch Ga SP isacicae 6 4 2 666 
Ifartford rere ae 5 3 625 
Wade Robinson .. 7 4 3 571 
DPRVOIELE. ccvccsosce 8 4 4 .500 
eres 8 1 7 125 
co a ae 9 0 9 000 


Games To-Morrow 

The games to be played to-morrow 
are Niagara vs. Phoenix at Freese 
Oval, Neck Road, Brooklyn; Travelers 
vs. Aetna at Marlborough Oval, 22nd 
Ave., Brooklyn; Wade Robinson vs. O. 
G. Orr at Diamond No. 14, Prospect 
Park, Brooklyn, 

DISTRIBUTES HONOR ROLLS 

The American Eagle, Continental 
and Fidelity-Phenix Fire Insurance 
Companies are circulating among 
their agents for further distribution 
to business institutions Honor Rolls 
bearing the inscription “Our Em- 
ployees in the Military and Naval 
Service of our Country.” There is no 
advertising on the blanks other than 
the design of the trade mark of each 
of the companies handsomely litho- 
graphed in colors. 

ENTERS WASHINGTON FIRM 

Austin L. Zachary, formerly manager 
of the insurance department of M. M. 
Parker & Co., Washington, D. C., has 
been made a member of the firm. Mr. 
Zachary has been engaged in the in- 
surance profession for a number of 
years, formerly associated with H. R. 
Howenstein Company. He has an ex- 
tensive circle of friends. The Parker 
Company is engaged in general insur- 
ance and real estate. 


NEW YORK STATE DEPARTMENT 


HUMBOLDT FIRE OF PA. TEUTONIA FIRE OF PA. 
CAPITAL FIRE OF N. H. GEORGIA HOME OF GA. 


PERCY B. DUTTON, Manager, ROCHESTER 











SCHAEFER & SHEVLIN 








100 William Street GENERAL AGENTS 


FIRE and AUTOMOBILE INSURANCE 
Excellent Facilities for Handling Suburban Business 


New York, N. Y. 


Phone: John 2312 

















Authorized Capital $500,000 


Detroit National Hire 
Jusuranuce Co. 


DETROIT, MICHIGAN 
A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 

















THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 18sa 


The real strength of an insurance com 
pany is in i Senservetion of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 
E. S. JARVIS, Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bidg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 


too WILLIAM STREET, NEW YORK 





THE LEADING FIRE COMPANY 
OF THE WORLD 














307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA, 











ADEQUATE 
FACILITIES 


ALL LINES 





PH! LADEL PHIA 


CLARENCE A. KROUSE & CO. 


LOCAL AND GENERAL AGENTS 
325 WALNUT STREET 


PENNSYLVANIA 





| SATISFACTION 
SERVICE 


J ALL LINES 





PHILADELPHIA, PA. 


NEW JERSEY _ 








B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
45 John Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 











EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS — 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 





Home Office: 68 William Street 
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N. J. Rating Office 
Fifth Anniversary 
SHORE DINNER FOR BROWN 





Whole Staff Takes Part in Celebration 
at Bergen Point—Expert’s Work 
Praised 





The members of the official family 
and expert’s assistants of the sched- 
ule rating office, Newark, N. J., gave 
Atlee Brown, expert, a surprise shore 
dinner at Bergen Point one evening 
last week. 

This was the fifth anniversary of the 
operation of the schedule rating office 
under the efficient management of Mr. 
Brown and might be known as the 


“Wooden Wedding.” Resolutions were 
drafted and signed by the individual 
members, extending their congratula- 
tions and expressing their desire that 
he remain at the helm for many years 
to come. A vote of thanks was also 
given for his kindness and considera- 
tion of all during these years. Mr. 
Brown was presented with a magnifi- 
cent humidor as a memento. He re 
sponded in a very gracious manner, 

Those present were Samuel J 
Quig, general superintendent; Leon 
A. Watson, superintendent rating de- 
partment; Richard Monahan, assistant 
superintendent rating department; E. 
S. Clayton, superintendent automatic 
sprinkler department; George H. 
Spooner, superintendent survey depart- 
ment; Charles H. Fischer, superintend- 
ent engineering department; C. T. De- 
raw, expert’s assistant at Atlantic 
City; T. P. Hohlweck, expert’s assist- 
ant at Jersey City; M. L. Ward, ex- 
pert’s assistant at Paterson; W. A. 
Carty, expert’s assistant at Camden; 
A. Cartwright, expert’s assistant at 
Trenton; A. L. Stansbury, expert’s as- 
sistant at Red Bank; J. A. Roats, Jr., 
expert’s assistant at Dover. 

Toast by Watson 

The following toast to their “Pilot,” 
Atlee Brown, by L. A. Watsen, of the 
Schedule Rating Office staff, was cor- 
dially received by Mr. Brown and the 
“Wooden Wedding” attendants, 

A Toast 


gathered here 

friends, 
For a little celebration, 

It has no grand or brilliant trend 
And will not stir the Nation, 

But we who gather here tonight 
May feel a certain pride, 

For we have a wooden wedding 
Tho’ we do not have a bride. 


We’re tonight, my 


A full five years since we were wed 
Unto the “Ramsay” law, 

And started out to make our way 
Without a Pa or Ma. 

We might be likened to a ship 
That sails the troubled seas, 
And thru them goes, without a slip 

Apparently with ease. 


We've sailed thru troubled waters, 
Thru many a storm have gone, 
And tho’ we sometimes feared we'd sink 
We still have “Carried On.” 
Who is it then, if I may ask, 

Who brings the good ship thru? 
I can but answer “Pilot” 

Is that your answer too? 


Then he’s the man to whom we owe 
The best we have to give, 

For he’s led us thru the many storms 
And helped to let us live. 

As that’s the case, let us give toast 
To a man of great renown 

The man who’s led us safely thru, 
Our Pilot, “Atlee Brown.” 





Commissioner of Insurance M. J. 
Cleary of Wisconsin has granted a 
license to the United States Lloyds of 
New York, 


Manufacturer’s 
Output Rated 


COMMERCIAL FLEET RULINGS 








Amount of Insurance on Rebuilt Trucks 
Determined by Automobile 
Conference 





Rating rules and policy forms for 
manufacturer’s output risks have been 
prepared by the National Automobile 
Underwriters’ Conference, by which it 
is expectee to standardize that sort of 
cover. Heretofore rates have been 
made by committees in each case. This 
practically amounted to judgment rat- 
ing. The rates and rules closely fol- 
low, in principle, the forms and rates 
made for dealers’ policies. 

The manufacturer’s output rates are 
based upon the fire rates and the lo- 
cations involved, These forms and 
rates are being distributed. Taking the 
fire rate on each location, that rate is 
charged on the amount of liability that 
is represented by each location to ob- 
tain an average rate. Cars in transit 
get a rate of one per cent., using that 
as a fire rate as applied to location. 

Rates on Fleets 

Percentage limits on cars valued at 
over $3,500 on a specially rated com- 
mercial fleet have been modified by 
permitting insurance on this class at 
the option of the company once the 
risk has been rated, The eligibility of 
the risk for rating must still be de- 
termined by the application of limits 
as heretofore. 

The amount of insurance which may 
be written on rebuilt trucks contained 
in a specially rated fleet has been fixed 
as being that on cars still in the hands 
of original owners, and rebuilt for 
such owners, at percentage limits, in- 
surance applying to the original list 
price plus cost of rebuilding. On cars 
bought second hand, take the cost to 
owner in place of the original list, and 
the date of second hand purchase in 
place of the date of original purchase 
and apply the rules on that basis. 

Where an owner has never carried 
prior insurance he may obtain credit 
for good experience by setting forth 
his experience during the past two 
years, 


NO ACTION ON U. AND O. 


Rate Committee of Exchange Has 
Taken No Position on Report of 
Brokers’ Association 


The proposed use and occupancy 
form which was drawn up by the New 
York Brokers’ Association and sub- 
mitted to the New York Exchange has 
not been acted upon or discussed at 
any of the recent meetings of that 
body or any of its committees con- 
trary to a report which was published 
in New York last week. 

The Exchange has had no meetings 
for several weeks and at the regular 
Monday meetings of the rate committee 
the subject of use and occupancy in- 
surance has not been discussed. Ac- 
tion on any of the several use and 
occupancy forms now being considered 
by the New York Fire Insurance Ex- 
change was indefinitely postponed at 
the last meeting of the Exchange. 





HAVE NOT SIGNED YET 


Neither the Sun nor the Caledonian 
have yet signed membership agree- 
ments with the Automobile Conference. 
Ixecutives of each office, either in the 
Fast or in the Western department, are 
away on business trips and the subject 
has been deferred until their return. 


CHARLES G. SMITH 


EDWIN M. CRAGIN 
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For what? ForACTION! Todo the thing that lies before 
you. 

In this age you're fighting a constant battle with Time— 
you can’t win by letting Time have all the advantages. 

In the race for Success your strongest competitor is TIME— 
your keenest adversary is HESITATION—your bitterest en- 
emy is “WAIT TILL TOMORROW.” 

“Put it off” and you are merely welding a link in the chain 
of HABIT that will sooner or later render your judgment ia 
QUAKY and UNSUBSTANTIAL. 

Acquire the HABIT of putting things off and very soon you 
will find the path of progress blocked. 

“I'll think it over’’ has cursed many a man and wrecked 
many a CAREER. THINK FAST! DECIDE! 

The world has no opportunities for the LAGGARD—the 
man who is AFRAID TO ACT. Strengthen your character 


with prompt decisions. What is wanted is men who have 


the “habit” of doing things—and doing them NOW. 


Correspondence welcomed from Agents of experience and 





good repute. 


WRITE TODAY 
ESSELLAL ELL ESET A 4 ge eu LE 
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GreatAmerican 
Insurance Company | 


New Pork 


INCORPORATED ~ 18672 


National Liberty 


INSURANCE COMPANY 
OF AMERICA 


STATEME?D R ¥ 1.1017 
mt siouan NEW YORK 
$2,.000.000 Incorporated Under the Laws of the 
RESERVE FOR ALL OTHER LIABILITIES State of New York in 1859 


10,954,055 


10,759,422 
23,.713.477 


HOME OFFICE No. 1 LIBERTY ST. 
NEW YORK CITY 


Statement, January 1, 1918 
Cash Capital ....... $1,000,000.00 
NE: van vives aed eek 8,209,763.64 
5 pe Se eRe 5,223,031.71 
Net Surplus .. 1,986,731.93 


Surplus for Policy 
Holders 


ev sesesens 2,986,731.93 
HEAD OFFICE 


62 WILLIAM STREET, NEW YORK 


JESSE E. WHITE 
VICE PRESIDENT 
ALEXANDER R. PHILLIPS 
ASST. SECRETARY 


PRESIDENT 


SECRETARY 

















207th Year 





5 n Just say: 
SUN 7 “Insurance 
INSURANCE OFFICE OF LONDON ! Man”— 
FOUNDED 1710 the open sesame 


UNITED STATES BRANCH: 
54 Pine Street - New York 
WESTERN DEPARTMENT: 


76 WEST MONROE ST., CHICAGO. 


to every courtesy 
within our power. 














Room with de- 
PACIFIC DEPARTMENT: tached bath $1.50 
N. W. Cor. S & Sacr to Sts. and $2.00 
Ss F isco, L 
oe Sen, Se Private bath $2.50 
: and $3.00 








BREVOORT Hotel 


Insurance Headquarters 
MADISON ST.—East of LaSalle 


CHICAGO 
LAURENCE R. ADAMS, Sec’y & Mer. 


H. KRAMER 
ADJUSTER 
FOR INSURANCE COMPANIES 
105 William Street, New York City 
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How Use and Occupancy 
Losses Are Adjusted 
Example No. 5-A 


By L. A. Moore, General Adjuster New York Underwriters’ 
Agency 


From a paper read by Mr. Moore to field men of the New York Underwriters’ Agency. 





= Fuse 











Example No. 5-A 

The form provided that if buildings 
or contents, or either of them, or any 
part thereof, shall be destroyed or so 
damaged that the plant is entirely pre- 
vented from producing goods, the in- 
surance shall be liable per day at the 
rate of 1/300 part of the insurance for 
each working day of such prevention 
and in case the buildings or contents 
or any part thereof are so damaged 
as to prevent the making of a full daily 
average production of goods, the insur- 
ance shall be liable per day for that 
portion of 1/300 part of the insurance 
which the product so prevented from 
boing made bears to an average daily 
vield; said average to be determined 
from the amount of goods last pro- 
duced during a period of three months 
previous to the fire. 

Total insurance $50,000. 

Limit of liability per day $166.67. 

Date pf fire May 16, 1917. 

57 days’ partial prevention. 


Example No. 5-B 
' Statement of loss showed: Ibs 
Rivets cut in the months of 
February, March and April, 
three months previous to the 


BR ksaacenivial Amobe Wis ace. ata wielw woke 791,444 
Rivets cut in May, June and 
es ee Tieathod kath neee 634,058 
IN ure: (ov'e n/a 157,386 
making a loss of 78% tons 
less credit of 30 tons for 1 wk 


shut down not 
result of fire. 
Net loss 48% tons at 3 cents 
per pound profit .....2s.. $2,910.00 
Add 10% overhead on $2,910.. 291.00 
Add freight on goods’ sent 
away for refinishing to save 
delay in resuming business. 94.92 


Total 1088 ...cccceccccccc$d,e00ee 


This form is (as all use and occu- 
pancy forms should be) based upo 
the principle of full co-insurance—th 
companies agreeing to pay $166.67 per 
day for total prevention, and such pro- 
portion of that amount for partial pre- 
vention as impairment bears to the 
full daily average product for the three 
months previous to the fire. 

Applying the form to the production 
and diminution of production given in 
the statement of loss, the result would 
be as follows: 

Production for the three months 
previous to the fire (74 working 
days) 791,444 Ibs. or an average of 
10,695.2 lbs, per day; reduction in 
production, 57 working days, 97,000 -lbs. 
or an average of 1,701.7 lbs. per day. 


Limit of liability per day $166.67—57 
days $9,500.19. 
Companies contribute to $9,- 
500.19 in such proportion as 
average reduction of produc- 
tion per day bears to full 
daily average’ production for 
3 months preceding the fire; 
that is, 1,701.7/10,695.2 of 
$9,500.19 and pay .......... $1,511.56 
Add freight as per agreement 94.92 


BE. auiareinknd Gis weneaweae $1,606.48 
As against adjustment of ..$3,295.92 
Example No, 5-C 

The adjustment was re-opened. 

It is apparent that in the original 
adjustment, production of the entire 
plant for the three months next pre- 
ceding the fire was not taken into ac- 
count but simply the production of 
that part of the plant involved in the 
fire, as the re-adjustment showed a 
marked increase. The period of pre- 
vention was also increased from 57 
to 63 days, the adjustment being as 
follows: 


lbs. 
Production February 16 to 
Ne  G.ra cea ae vane tess 1,081,380 
Average per day 75 days pre- 
BO ND 6. bceenewesecns 14,418 
Production May 16 to July 
31 (63 days’ impairment). 660,156 
Average per day 63 days or 
to time of full operation.. 10,479 
Prevention of production 3,939 


Limit of liability per day, $166.67, 
63 days, $10,500.21, 
Liability of companies for loss 
3.939/14.418 of $10,500.21 or $2,868.65 


TD TE eis ie nek oki 5.6505 95.92 
CM ac widens sncemcees $2,963.57 
Original adjustment ....... 3,295.92 
Saving to companies ...... 332.35 


ARMY AND NAVY BUILDING 
Washington, D. C., July 10.—Lack 


jof. adequate fire-fighting facilities in 


some of the buildings recently erected 
in this city for the war work of the 
Government, especially as regards 
“Sandia Court,” a frame _ building 
placed in the courtyard of the State 
War and Navy Building, wherein are 
housed some of the most important 
and precious papers of the Republic, 
has resulted in the adoption by the 
Senate of a resolution introduced by 
Senator Calder of New York, which 
may be the beginning of a more de- 
tailed investigation. The _ resolution 
calls upon the Secretary of War to fur- 
nish a copy of the report made on the 
condition of the building by the Na- 
tional Board of Fire Underwriters. 











LINES SOLICITED AND BOUND THROUGHOUT UNITED STATES 
AND CUBA 


E. F. FLINDELL 
INSURANCE 





' LIBERTY STREET 


'ERSEY CITY, N. J. 
' Montgomery St. 





Telephone John 2612 


LOCAL OFFICES 


BROOKLYN, N. Y. 
153 Remsen St. 
Tel 716 Montgomery Tel. 2504 Main 


NEW YORK 


NEWARK, N. J. 
9-15 Clinton St. 
Tel. 614 Mulberry 
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H. C. JONES, Secretary and Treasurer 


| ARCHIBALD.A. McKINLEY, President 
I. W. ROCKEY, Managing Underwriter 


D. J. DAVIDSON, Vice-President 
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>» Merchants National Fire 
| Insurance Co., Chicago, Illinois 


Home Office: 
No. 29 So. La Salle St. 





CAPITAL 
$250,000.00 


AN ALL-AMERICAN PROGRESSIVE FIRE 
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uifish Union & National 


— Insurance Company. ~ 





HENRY J. HOUGE, J. H. VREELAND 
Assistant Secretaries 


JAMES H. BREWSTER, Mgr. 
Hartford, Conn. 
A Broad Underwriting Service to Agents 
Writes Fire, Automobile, Rent, Sprinkler Leakage, Tornado, Use and Occupancy, Explosion, etc. 
Works in Harmony with American Agency Principles and Practices 
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Royal Exchange Assurance 


LONDON, ENGLAND 


RICHARD D. HARVEY 


United States Manager 


United States Branch 
92 William Street, New York 
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Merchant Marine House 





New York City 
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Arson Cases Under 
Sabotage Statute 


FAR REACHING IN ITS EFFECT 
Fire Marshals Seizing Opportunity to 
Prosecute Difficult Technical 
Cases 


The Sabotage Act is so far reaching 
in its definition, covering as it does 
even supplies and articles of every de- 
scription suitable for the United States 
or its Allies, that it is thought many 
cases of arson to defraud insurance 
companies will come under its applica- 
tion. For example, a man who burns 
down his store or dwelling and there- 
by destroys foodstuffs, or who burns a 
barn containing farm machinery can be 
prosecuted under the Sabotage Act. It 
can also be applied to the individual 
who sets fire to an automobile, for the 
machine might be needed by the Gov- 
ernment in transporting troops or sup 
plies. A man guilty of starting a for 
est fire would likewise fall under its 
provisians because lumber of all kinds 
is vitally necessary to the carrying out 
of the war program. 

Fire marshals all over the country 
are seizing the opportunity offered by 
this act to prosecute arson cases which 
presented technical difficulties under 
the local statutes. Being a national 
law, persons charged with sabotage 
will be tried in the Federal courts 
and those convicted will be incarcerated 
in Federal prisons, 

Statute Is Sweeping 

The sharp teeth of the act have al 
ready begun to bite, a man having just 
been apprehended under the act in con 
nection with a suspicious fire jin Penn 
sylvania which consumed valuable war 
materials. 

This statute, which grew out of the 
need of more severe punishment for 
those who obstruct the Government’s 
war progress by destroying plants, ma- 
terials and foodstuffs, holds bitter pos- 
sibilities for the I. W. W.’s, enemy 
aliens or other torch bearers and 
dynamiters, as those convicted under it 
may be fined $10,000, imprisoned for 
thiriy years, or suffer both punishments. 
The law is entitled, “An act to punish 
the willful injury or destruction of war 
materials, or war premises, or utilities 
used in connection with war material, 
and for other purposes.” The act is 
considered by the Department of Jus- 
tice to be the most important and 
sweeping of all statutes relating to anti- 
war activities. 

This is particularly true, because in 
prosecuting under this law, it is not 
necessary to prove that the person 
guilty of injuring or destroying material 
or premises had intended to interfere 
with the prosecution of the war. It is 
sufficient to prove that he had reason 
to believe his act might injure or ob- 
struct the United States or its Allies 
in carrying on the war. 


SOUGHT AS MEMBERS 

The Automobile Conference is nego- 
tiating with the New Jersey and the 
New Brunswick Fire regarding the pos- 
sible membership of those companies. 
As they use a special policy form of 
their own, the negotiators have been 
concerned principally with policy pro- 
visions, 


Enemy Clause 
Not Understood 
(Continued from page 1) 


in Washington that a great deal of 
“enemy” property is located in the 
United States, the interest to which 
has not been disclosed. If such con- 
ditions exist the universal use of this 
clause on policies covering undisclosed 
interests must necessarily compel the 
pariies who have the custody of such 
property to make it known. 

Brokers to Meet 

A meeting of the New York Brokers’ 
Association has been called to discuss 
the enemy clause and there was a 
meeting of the Eastern Union yester 
day afternoon at which the matter 
was also under consideration. As a 
result of these conferences and the 
action of the National Board, the New 
York Fire Insurance Exchange and the 
Sprinkler Leakage Conference, which 
adopted the clause this week, the feel- 
ing is predominant that the companies 
must adopt this clause as it now stands 
in order to safeguard against the pen- 
alties provided for violations. 

The penalty is briefly as follows: 

“The penalty for wilful violation of 
any of the provisions of the Act or 
any license, rule, or regulation issue 
thereunder, or neglect or refusal to 
comply with any order of the presi 
dent issued in compliance with the 
provisions of the Act, is $10,000, or 
if by a natural person, imprisonment 
for not more than ten years, or both 
fine and imprisonment, and any officer 
director or agent of any corporation 
who knowingly participates in such 
violation is subject to a like fine and 
imprisonment, or both, and any prop- 
erty, funds, securities, papers or other 
articles or documents concerned in 
such violation shall be forfeited to the 
United States.” 

Another point raised is that either 
by endorsements or special forms, the 
policy can be made to exclude enemy 
interests so that there will be no need 
for the enemy clause. 
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“The Leading Fire Insurance Company in America’ 


Aetna Fire Underwriters Agency 


of Aetna Insurance Co. 





Application For Agencies Invited 














INSURANCE CO., LTD., 
H OF YORK, ENGLAND 
Established 1824 
FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, WAR 
AND EXPLOSION INSURANCE 
U. S. BRANCH 
FRANK & DUBOIS, United States Managers ERNEST B. BOYD, Underwriting Manager 
No. 80 Maiden Lane, New York 
New York Life Insurance & Trust Co., U. S. Trustee, No. 52 Wall St., New York 
DEPARTMENT MANAGERS— METROPOL ITAN, Willard § wt ory & Co., New York 
N. Y.; CAROLINA- VIRGINIA, Harry R. Bush, Greensboro, N ; SOUTHE ASTERN. 
arenes & Turner, Atlanta, Ga.; "°°" and MISSISSIPPI: Jas. B. Ross, New 
Orleans, La.; PAC iFIC COAST, Jas. C. Johnston, San Francisco, Cal.;° McClure Kelly and 
McKee Sherrard, Assistant Managers. 








LEWIS & GENDAR, 


New York City Agents 


Commonwealth Insurance Co. of New York 
Telephones: John 63-64-65 ONE LIBERTY STREET, NEW YORK CITY 


Brooklyn and Suburban Agency 
Northern Asse. Co., Ltd. of En Firemen’s Inc. Co. of New Jersey 
Commonwealth Ins. Co. of N. v Globe & Rutgers Inc. of N. Y. 
Detroit F. & M. Ins. Co. of Mich. Employers’ Lia. Assce. Corp. of London 


145 MONTAGUE STREET, BROOKLYN—NEW YORK 


Teli\pphones: Main 6370-6371-6372 


Inc. 











S. C. BISHOP CO. 


AGENTS FOR 
NEW JERSEY 


Phone, 447 John —— 588 Elizabeth 


Represented at 


95 William Street, 
N. Y. C., Room 1001 


208 Broad Street, 
Elizabeth, N. J. 























F. H. HAWLEY, Pres. 


ORGANIZED 1848 W. E. HAINES, Secy. 


¢ Ohio’s Oldest and Strongest Company 


Net Surplus Over $1,293,741.00 
AN AGENTS COMPANY 


E. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 
Pennsylvania, New Jersey and New York 











HOME OFFICE 
SCRANTON, PA. 





JAMES J. BOLAND COMPANY, Inc. 


GENERAL AGENTS 


68 WILLIAM STREET 


— NEW YORK CITY, N. Y. 


NEW YORK NATIONAL INS. CO. 
THE COLUMBIAN NATIONAL FIRE INS. CO. MONTANA FIRE INS. CO. 

















JONES, LAUNT & BARRETT, Inc., GENERAL AGENTS 


Head Offices: 


411-13 Walnut Street, PHILADELPHIA, PA. 


We can offer to Agents and Brokers special facilities on surplus lines 


throughout the United States and Canada. 
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MARINE DEPARTMENT 




















Heavy Coastwise Losses 
Materialize as Predicted 




















Since our last article on marine 
underwriters’ losses, conditions have 
not improved any. In fact, never in 
the history of marine underwriting 
have underwriters been calle@ upon 
to face the unusual and extraordinary 
conditions which have prevailed during 
the year 1918. During the winter 
months they were called upon to pay 
extraordinarily heavy claims; during 
the spring, and so far in the summer 
months, these conditions have con 
tinued, During the past four years, 
when the marine premiums did not 
take care of heavy marine losses 
there was enough surplus and_ profit 
under the war underwriting to more 
than take care of the marine losses, 
and still leave a handsome balance for 
the underwriting account. But the 
appearance of submarines off our 
coast, and the large financial loss 
which was incurred by war risk under- 
writers, in view of the materially low 
and steadily declining war rates which 
were practiced all this year for war 
risk insurance.along our coast and 
elsewhere, unless steps are taken to 
maintain the war rates which were 
charged for the past four weeks and 
which now show signs of being ma. 
terially lowered, most of the companies 
writing marine and war risk will not 
make a very handsome showing for 
the year 1918. 

As the losses already incurred for 
both marine and war risk are so heavy 
for the first six months, and consider- 
ing that the winter season will be here 
shortly and more marine losses are 
to be looked for, it seems that it is 
absolutely essential for both marine 
and war risk underwriters to try and 
get together to maintain some sort of 
a schedule of rates which will allow 
the companies to break even at least. 

Following is a list of the heavy ma 
rine and war losses suffered since our 
last issue as nearly accurate as pos- 


sible: 

“Texel”—Porto Rico for New _York, sunk 
June 2, 6) miles South of New York, | (Ves 
sel had 42,000 bags sugar—vessel to U. S. Ship 
ping Board or A. ‘TH. Bull & Co.) Cargo val 
ied at about $370,000, Insured by New York 
underwriters, 

eereriter From San Juan, May 30 for 
N. Y. Sunk June 2 by a submarine. (Vessel 
to N. Y. and Porto Rico S.S. Co.) General 
cargo valued at about $1,000,000. Insured in 
the New York market. Hull probably insured 
in the Government War ‘Risk Fund. , 

“Herbert L. Pratt’—From Tampico for Phil- 
adelphia, cargo of oil, was probably mined on 
June 3 off the Delaware Capes. Vessel beached 
at Lewes, Del., and afterwards floated, not 
much damaged and arrived at Philadelphia, 
June 6. (She had a cargo of 78,000 bbls. crude 
petroleum in bulk, consigned to Atlantic Re 
fining Co.) Vessel valued at about $2,250,000, 
Cargo at about $500,000. Vessel and cargo 
probably uninsured. 

“Winneconne’—From Norfolk, June 1 for Prov 
idence, sunk June 2 by bombs. (Vessel had 
cargo of 2,600 tons of coal.) Vessel probably 
insured in Government War Fund—cargo with 
local underwriters. Vessel valued at about 
$500,000. Cargo $20,000. 

“Eidsvold”’—From Cuba to New York, sunk 
prior to June 4, off Virginia Capes. (Vessel 
had cargo of sugar, consigned to Federal Sugar 
Refining Co., vessel to Munson Line.) Cargo 
valued at about $165,000. Insured with New 
York underwriters. 

“Carpathian”’—From Newport News, prior to 
Tune 4, for Liverpool, probably torpedoed, sunk 
9 a. m. June 5, 100 miles off Virginia Capes. 
(Vessel had cargo of Grain and Flour.) Prob- 
ably under Admiralty Charter and insured in 
some Government War Fund. 

“Vinland’—From Cuba to New York, sunk 
6 DP m., June 5, off Virginia Capes. 
(Vessel had cargo of Sugar). Cargo valued at 
ibout $650,000. Insured with local underwriters 

“Pinar Del Rio’—From Sagua and Caibarien 
for Boston. Torpedoed June 8. 75 miles off the 
Maryland Coast. (Vessel had cargo of 25,506 


bags sugar for the American Sugar Ref. Co,, 
vessel to Amer. & Cuban $.S. Co.) Cargo val- 
ued at about $375,000, insured with local un- 
derwriters. Hull valued at about $300,000, in- 
sured with local underwriters. 

Vindeggen—l'rom Chilian Port for New York, 
sunk on June 10, about 200 miles East of 
Cape Charles. (The cargo of Copper was con- 
signed to the American Smelting & Ref. Co. 
and the wool cargo was consigned to Boston 
Merchants—vessel probably consigned to Booth 
SS. Co.) Cargo valued at about $3,000,000. Has 
already been referred to in a_ special arti 
cle. Insured with American and foreign 
underwriters, 

“Henrik Lund’—From Norfolk, June—for 
Rio Janeiro, sunk on June 10, about 200 miles 
Kast of Cape Charles, had a cargo of coal. 
(Vessel consigned to W. F. Wager & Co., 
Philadelphia.) Cargo valued at about $150,000, 
insured with local underwriters. 


Barks 

“Samvoa”—From Walfisch Bay, prior to April 
22, for New York. Sunk by gunfire 8 a. m., 
june 14, 90 miles ott Virginia Capes. (Cargo 
of copper consigned to American Smelting & 
Ketining Co., vessel to S. O. Stray & Co.) 
Cargo of copper and wool valued at about 
$500,000, insured with American and Foreign 
underwriters 

“Kringsjaa”’—From Buenos Ayres for New 
York, sunk by guntire about June 14, about 90 
miles off Virginia Capes. (Vessel and cargo 
f linseed, ship consigned to Benham & Boye- 
sen.) Cargo valued at about $200,000, insured 
with local underwriters. 

Schooners 

“Happauge” (Motor)—From Portland, May 
16, for Norfolk, torpedoed on May 28, supposed 
off Virginia. (Vessel owned by R. Lawrence 
Smith). Probably in ballast. Vessel probably 
insured in Government War Fund. 

“Edna’—From Philadelphia, May 17, for San 
tiago, was partially destroyed by shell fire on 
May 25, vessel was later picked up as a dere- 
lict and towed to Delaware Breakwater, ar 
rived at Philadelphia, May 28 had cargo of 
barrel oil. (Vessel consigned to A. D. Cum- 
mins & Co., Philadelphia.) Cargo valued at 
about $60,000, insured with local underwriters 

“Hattie Dunn’’—From (New York to Charles- 
ton, torpedoed May . (Vessel consigned to 
|. A. Elliott & Co.) Probably cargo of cement 
insured with local underwriters, valued at 
about $20,000, 

“Isabel B. Wiley’—From Perth Amboy. 
June 1, for Norfolk and Montevideo, bombed 
June 2, sunk off New Jersey coast. (Vessel 
consigned to Geo. Helliesen). Vessel prob 
ably in ballast, and war risk probably insured 
in Government Fund, 

“Edward J. Cole’—From Norfolk for Port 
land, sunk June 2 off Barnegat—(had cargo of 
547 tons coal, vessel consigned to Crowell & 
Thurlow, Boston). Cargo of coal valued at 
about $20,000. Probably insured by local un 
derwriters, and vessel in Government Fund. 

“Edward R. Baird, Jr.’—From Palatka for 
New York bombed prior June 2. (Vessel had 
lumber cargo—was towed into Norfolk on Tune 
11, by a steamer. Cargo of lumber valued at 
about $30,000. Probably insured with local 
underwriters. 

“Samuel C. Mengel’—From Africa to New 
York, sunk prior June 2, about 175 miles South 
of New York. (Mahogany cargo, consigned 
to T. T. Williams & Sons, vessel to Sexton 
& Bryant.) Cargo valued at about $250,000, 
Insured with local underwriters. Hull about 
$135,000, probably insured in Government 
Fuvd. 
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Losses made PAYABLE in all parts of the world 
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In addition to our regular marine and war risk business, we now 
have a department for writing FIRE insurance only on vessel prop- 


erty of all descriptions. 


We would be pleased to receive applications from agents and bro- 
kers having this class of business to place. 
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Losses made payable in all parts of the World 
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Marine Losses 

“Burma Maru’’—On fire at Tacoma, May 24, 
probably heavy damage to cargo. 

“Redondo”—Chili for U. S. Port—cargo of 
niétrate—ashore at ‘Cuba. Cargo valued at 
about $50,000. : 

“Allanwilde” (schr.)—-Cuba to U. S. with a 
full cargo of sugar, ran ashore near Lamberts 
Point. Will probably be a very heavy loss. 
Cargo valued at about $75,000. 

on . Kilburn’’—Reported on fire at sea. 
Insured with local underwriters. Vessel val 
ved at abont $20,000. 

“Mary Olsen”—Reported burned at Cien- 
fuegos. Valued at $140,000. Insured with local 
underwriters. 

In addition to these losses, were the 
numerous vessels which were stranded 
on the American Coast, and referred 
to in our last issue. 

Taking into account all the disasters 
reported, in addition to the numerous 
heavy particular average and theft 
claims which underwriters are contin- 
ually called upon to pay, and which 
are not public property, show that a 
serious state of affairs exists in marine 
underwriting circles. 

OBSERVER. 
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AFTER WAR COMPETITION 





“Fairplay” Correspondent Agrees with 
C. P. Stewart’s Views on Cut 
Rate Tendency in Marine 


“Fairplay,” a British marine insur- 
ance paper, publishes in its current is- 
sue the following letter from a cor- 
respondent who signs himself “Q” and 
who supports the views recently ex: 
pressed by C. P, Stewart, president of 
the American Merchant Marine Insur- 
ance Co., Frank B. Hall & Co. and C. 
P. Stewart & Co.: 

“Sir:— 

“It seems to be generally admitted 
in the marine insurance market that 
a period of intense competition will 
follow the close of the war. Among 
many of the second rate companies 
and their agents this period is now 
being anticipated, and it is not un- 
common for merchants to be pestered 
with offers of reduced premiums which 
may mislead the unwary. 

“A reduction of premium must lead 
to disaster, and those merchants, s0 
misguided as to encourage it, will un- 
doubtedly suffer in the worthlessness 
of their policy, Already there are 
signs of sound underwriters standing 
on one side because of the uncertain 
future brought about by an enlarged, 
but also mainly an uneducated market 
which has come into existence since 
the great period of marine insurance 
depression.” 





APPOINTS O’KEEFE & LYNCH 

The City of New York Fire Insur- 
ance Co. this week appointed O’Keefe 
& Lynch marine managers and under- 
writers for the Company. 

In Massachusetts the price of plate 
glass has been advanced twenty-five 
per cent. 
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CASUALTY AND SURETY NEWS 


Simplicity Feature 
of New Contracts 


REFLECTING INTENT OF CARRIER 





Revised Phraseology Relating to House 
and Non-House Confinement 
and Paralysis 


In preparing the new accident and 
health policies, which it is proposed 
to make standard, the framers have 
more nearly met the intent of the car- 
riers than has been the case in con- 
tracts now in use. 

A striking example of this is seen 
in the temporary disability features. 
Recognizing that the real object of 
the insurance is to indemnify the 


assured for loss of time whether 
total or partial, the new contracts 
have been worded with a view to 


removing all ambiguity as to how 
this indemnity shall be paid. The 
misunderstandings heretofore experi- 
enced in connection with house con- 
finement and non-house confinement, 
and whether the assured shall be in- 
demnified for partial disability only 
after suffering a period of total dis- 
ability, are believed to have been re- 
moved in the new forms by an entirely 
new presentation of the _ insuring 
clauses under the head of temporary 
disability, as follows: 


TOTAL DJSABILITY CON FINE- 
MPNT TO HOUSE: If such disease shall 
wholly and rl disable the insured 
and prevent him from performing any and 
every duty pertaining to his occupation and 
shall confine him to the house, the Company 
will pay the weekly indemnity hereinafter 
specified and within the limit hereinafter 
named, for the period of such confinement to 
the house. 

TOTAL DISABLLITY WITHOUT CON- 
FINEMENT TO HOUSE: Or, if such disease 
shall wholly and continuously disable the In- 
sured and prevent him from performing any 
and every duty pertaining to his occupation 
but shall not confine him to the house, the 
Company will pay weekly indemnity of one 
half the amount hereinafter specified and 
within the limit hereinafter named, for the 
period of such disability, whether preceded by 
a period of confinement to the house or not. 
Indemnity for confining or non-confining dis- 
ability, singly or combined, shall be payable 
for not exceeding fifty-two consecutive weeks. 


New Disability Clause 
Also, a marked change is noticeable, 
in the clause relating to blindness or 
paralysis from disease. An example 
of the old form stated: 


If the Insured contract a disease which 
shall not terminate in death, but within one 
year from the date of this insurance, or any 
renewal thereof, shall result in the fotal and 
irrecoverable loss of the sight of Both Eyes, 
or in ‘permanent paralysis which shall cause 
the Insured to irrecoverably lose the entire 
use of Both Hands or Both Feet, or of One 
Hand and One Foot, and on account of said 
paralysis be permanently and entirely unable 
to engage in any work or occupation for wages 
or compensation of any kind, the Corporation 
will pay to the Insured, upon filing, at the 
Corporation’s Home Office, proof of loss of 
Sight, or of the continuation of disability due 
to paralysis for .tifty-two consecutive weeks, 
a further sum which together with any in 
demnity theretofore paid shall be equal to 
one hundred weeks single weekly indemnity 
under this Policy in lieu of all other 
indemnities. 


Numerous instances arose under this 
and similar clauses where an assured 
might be so disabled as to be clearly 
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Residence theft insurance at one-third the former 
This is every broker’s opportunity. Call for 

particulars about our new Full Ve 

Regular rate of brokerage commission paid. 


General Accident 


Fire and Life 
Assurance Corporation, Ltd. 





deserving of indemnity, but his ailment 
might be such as to make it difficult 
to determine how he should be com- 
pensated. In fact, instances arose un- 
der which, according to the terms of 
the policy, he was clearly not entitled 
to indemnity. 

Again, dwelling upon the intent of 
the carrier, the new proposed clause 
relating to permanent disability reads 
as follows: 

LOSS OF SIGHT OR USE OF LIMBS: If 


the Lnsured shall suffer the entire and _ irre 
coverable loss of (a). the use of both hands 
or of both teet, or of one hand and one foot. 
or (b) the sight of both eyes, as the result of 
such dise ase the Company will continue to 
pay him in lieu of all other indemnity, except 
for surgical or hospital indemnity, the weekly 
indemnity nereinafter specified during such 
period as the Insured shall independently of 
all other causes be thereby wholly and con 
tinuously disabled and prevented from engag 
ing in any occupation or employment for wage 
or profit. but no payment under this Section 
C shall be made for any period of disability 
in excess of one hundred weeks 

No payment shall be made for temporary 
or permanent disability resulting from any 
disease for which the Insured is not treated 
hy a physician, or from disease beginning 
within fifteen days from noon of the date of 
this Policy. 





J. C. BUNYAN ADVANCED 


Now Superintendent Metropolitan De- 
partment Ocean Accident & 
Guarantee 


J. C. Bunyan has been appointed su- 
perintendent of the Metropolitan de- 
partment of the Ocean Accident & 
Guarantee. He succeeds Frank G. Mor- 
ris who some time ago was advanced 
to the position of assistant United 
States manager. 

Mr. Bunyan has been in charge of 
the New York City claim department 
where he has been highly successful. 
He also has had charge of the Metro- 
politan underwriting department. He 
has been with the Ocean for seven 
years. 

TRUCKMEN. TO BE BONDED 

Under the new freight delivery plan 
for New York, adopted by Washington 
officials, all truckmen must he bonded. 
This is in addition to the freight charge 
bond, with which surety men are fa- 
miliar. Under this newer and addi- 
tional provision, New York City below 
Fifty-ninth Street, is to be zoned and 
freight delivered to consignees imme- 
diately upon arrival without other no- 
tification. The business in each zone 
is to be handled by designated truck- 
men who will be held responsible for 
its delivery and possibly also for freight 
charges, if it is decided that they are 
to collect such bills. The surety men 
are still without word from Washing 
ton regarding the freight charge bond 
arrangements, 

E. J. Sabater, of the American Surety 
in New York, has entered the American 
Tank Service at Camp Colt, Gettysburg, 
Pa. 

The Fidelity & Deposit policies in 
Creat Britain have been transferred to 
the Provident Accident & Guarantee. 


Something New 
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surance premium of 
Sixty Dollars. 





Safety-First Inspections Reduce 
The Cost of Productive Industry: 


1—By reducing the number of industrial 
deaths and injuries. 


2—By reducing the number of dollars de- 
manded for insurance protection. 


Suggestions made by the safety engineers 
of the Maryland Casualty Company re- 
sulted in such a marked improvement of 
working conditions at a Buffalo factory that 
last month the owners of the factory se- 
cured a reduction in their compensation in- 


Maryland Casualty Company 
THE TOWER 
BALTIMORE 


Two Thousand and 





State Insurance Not 
Dead Nor Sleeping 


STONE 





EVERY BEING TURNED 





Illinois Commission to Gather Data 
From Many Different Official 
Sources 


How the commission charged with 
the investigation of health insurance 
in Illinois is proceeding is told by one 
of its representatives, who said that 
the State Health Department will do 
all the work the commission wishes 
on vital statistics. The same depart- 
ment is also making a number of com- 
munity surveys. The insurance super- 
intendent js to get the required details 
from the insurance companies. (It 
should be noted that the companies 
are thus being required to furnish the 
data upon which to construct a com- 
pulsory State system in opposition to 
them.) The State Department of Edu- 
cation will make a hospital survey of 
the entire State. The labor commis- 
sioner has certain data on industrial 
diseases and other matters which the 
commission can use, The State Tuber 
culosis Association is making a com- 
plete investigation of the facilities for 





the care of tuberculars of the State 
and the conditions and surroundings of 
those who were turned down at the 
army camps because of tuberculosis. 
Besides there ig the medical inspection 
of school children from which it is ex- 
pected to obtain data. The State 
Board of Public Welfare is making an 
investigation of outdoor public relief 
in all the counties of the State. 

From this and what follows it will 
become evident to any insurance man 
that State health insurance is not dead. 

The charity organizations jn Chicago 
and outside will tabulate other materi- 
al for the commission. This gives a 
comprehensive idea of the material the 
commission is appropriating and bor 
rowing. In addition the commission 
has various other things it is investl- 
gating throughout the State. Another 
thing the commission has agreed upon 
is that the general census take does 
not get one very far. The general 
census, it says, will answer some queé- 
tions, but it is argued that one must 
have intensive investigation of specific 
institutions. Besides the general gsur- 
veys the commission is making it is 
trying to find out what the profit is. It 
is trying to do that in connection with 
foreign societies and in connection 
with charity cases. 





ANNUAL STATEMENT 
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Losses paid to December 31, 1917... 


This Company issues contracts as follows: 
Health, and Disability Insurance; 


erty Damage). Automobile (Personal 
sicians, Druggists, Owners and Landlords, 
Boiler Insurance; Fly-Wheel Insurance. 





The Fidelity and Casualty Company of New York 
92 LIBERTY STREET, NEW YORK, N. Y. 
Metropolitan Office—92 William St. 


Surplus over all liabilities............... 


Fidelity Bonds; 
Burglary, Larceny, and Theft Insurance; 
Insurance, Liability Insurance—Employers, Public, 
Injury, 


DECEMBER 31, 1917 


Accident, 
Plate Glass 
Teams (Personal Injury and Prop- 

Property Damage and Collision), Phy- 
Elevator, Workmen’s Compensation, Steam 


Surety Bonds; 











THE EASTERN 


UNDERWRITER 





July 12, 1918 








EDWARD GRIFFITH 





DWARD GRIFFITH is dead, In 
Ek, his passing the New York insur- 
ance district has lost one of its 
most striking characters and _ the 
health and accident business a re- 
markable man, for Edward Griffith had 
for twenty-five years been a leader in 
that line and one of its stalwart figures. 
Back in 1891, when the agency of 
E. E. Clapp & Co. was in the making, 
Edward Griffith’s star rose, to become 
the guiding influence in that office. He 
was born in New York in 1874 and his 
career with the Fidelity & Casualty 
began in 1888 under E. E. Clapp, then 
superintendent of the accident depart- 
ment. Mr. Griffith devoted his life to 
the development of the Clapp & Co. 
office and although deeply engrossed 
in the upbuilding of a record business 
he always had time for the other fel- 
low who was helping him in his task. 
He has therefore left behind him a 
particularly large circle of friends, 
many of whom he had been the means 
of materially assisting on the road to 
success. He was appreciative, big 
hearted, a liberal spender. 

When but eighteen years old, Edward 
Griffith--a fine looking boy he was too 

was placed in charge of the city ac- 
cident department. That was when the 
office of Clapp & Co. was at 146 Broad- 
way. Some of the older insurance men 
will remember the long, narrow office 
running back into the building which 
had numbers 146 and 140 on that thor 
ovghfare. Above it was the Fidelity 
& Casualty office and to one side was 
the Travelers office. Mr, Griffith suce- 
ceeded W. C. Burr. In those days Wil 
liam B. Mann, now of the Ocean, was 
a broker. Well he remembers the day 
Griffith first went to work. Earles F 
Holmes, of the Travelers, was superin- 
tendent of the old United States Mu- 
tual. 

From the day Edward Griffith began 
his insurance career he was recognized 
as one of the keenest, most alert and 
energetic young men jn the business. 
When Mr. Clapp established the pres- 
ent general agency in 1893, young 
Griffith was appointed manager of its 
entire city department, There his 
progress was so rapid that Mr. Clapp 
invited him to become a partner in his 
firm, which was formed in 1895. That 
firm has since managed, as general 
agent, the Fidelity & Casualty’s health 
and accident business in New York, 
New Jersey, Massachusetts and Rhode 
Island, and burglary business in the 
Metropolitan District. Its success has 
been wonderful. It is no slighting of 
his Company, nor is it forgetful of the 
capabilities of his partner, to say that 
he was the guiding spirit in their re- 
spective destinies in the Metropolitan 
District and that to his foresight, per- 
severance, energy and geniality is di- 
rectly due their considerable success 
in that field. He had the powers of ap- 
plication and concentration developed 
to a remarkable degree. When the 
firm was formed the premium income 
was about $200,000. It grew rapidly 
until it reached $1,000,000 and was re- 
garded with wonder throughout the 
health and accident field. But it still 
increased and reached a million and a 
half and now exceeds that figure. 

Throughout his career Mr. Griffith 
demonstrated his striking ability to suc- 
cessfully handle men. His mental pro- 
cesses were of the quickest; he thought 
deeply and well; he drew men to him, 
who in turn looked up to him and ad. 
mired him for his capabilities, his open- 
handedness and boundless optimism 
and they enjoyed the warmth of his 
sociability. He entertained lavishly. 


He also possessed the rare faculty of 





EDWARD GRIFFITH 


adjusting difficult claims so that every- 
body concerned was satisfied with his 
decision. 

Entering the business at a time when 
the brokerage field had been little de- 
veloped, he immediately saw great pos- 
sibilities there and proceeded with his 
peculiar talents to develop them. Many 
are the stories told of the unusual 
methods he employed to draw to his of- 
fice the best business getters among 
the brokers. He built up a_repu- 
tation for quick, snappy service. It 
was one of his notable accomplishments 
that while paying a moderate rate of 
commission, the Clapp office was en- 
abled to build up so large a business 
notwithstanding what were apparently 
greater inducements offered from time 
to time elsewhere. Early in his career, 
Mr. Griffith's abilities attracted the at- 
tention of the late George F. Seward, 
formerly president of the Fidelity & 
Casualty and one of the brightest men 
in the business, They were warm 
frievds for many years. 

Edward Griffith never married. He 
lived at the Hotel Plaza, was a lover 
et sports, enjoyed the showy life of a 
rreat city and belonged to many clubs. 
Ye Tidulged his love of dress, on which 
his friends used years ago to twit him 
He ‘was especially fond of horses and 
was an occasional exhibitor at horse 
shows. Mr. Griffith was a director in 
the Church-Ward International Steel 
Company, Gross & Gross Company, and 
a member of the American Peace Soci- 
ety, St. David’s Society, American Mu- 
seum of Natural History, Metropolitan 
Museum of Art and the Chamber of 
Commerce. He was a member of the 
Republican, Down Town, tconomic 
Columbia Yacht, Lambs, Sleepy Hollow 
Country and the Larchmont Yacht 
Clubs. He was a vestryman of All 
Angels’ Church. 

Thursday of last week he_ suffered 
a hemorrhage of the stomach and his 
physicians said that if there were no 
immediate recurrence of the attack he 
might re*over But he was. seized 
again Fridav right and died within a 
short time. He had up to that time 
been in apparently good health. 


HAMLIN & CO. TO MOVE 
Hamlin & Co., who have been located 
at 45 William St. for a long term of 
years, have moved to 80 Maiden Lane, 
where the office now occupies one wing 
of the nineteenth floor. 
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Lost in the Woods 

“Getting away from it all,” as the 
highbrows say, has been accomplished 
to the queen’s taste by Agency Director 
C. Clark Howard and Assistant Secre- 
tary H. F. Weissenborn, of the Great 
Eastern Casualty. They started off to- 
gether last week, headed for the Cat- 
skill region, never stopping until they 
considered themselves safe in the sticks 
some twenty-eight miles from a railroad 
where they say there are a few trout 
left. Well, the boys and girls in the 
office are waiting to see the pictures, 
for all of them are from Missouri. 

* x a 
Not Satisfied 

While the revisors of the accident 
and health policies may have feared 
that they were cutting too deeply into 
the frills, it may be cheering for them 
to hear that at least one New York 
manager is disappointed that they did 
not go deeper. Why, he asks, did they 
leave in the accumulation feature at 
all and why were not the hospital fees 
gotten rid of, while the surgeons had 
the patient on the table? 

ee 
Actor Carried Insurance 

Joseph Welch, the actor, was found 
to be incompetent and unable to man- 
age his own affairs, according to the 
report of a sheriff’s jury filed in the 
New York Supreme Court. The _ re- 
sult of a medical examination dis- 
closed that he was suffering from 
paresis, resulting in weakness of mind 
and violent actions. The actor’s wife, 
Sadie, and his two daughters obtain 
$514 a month during his lifetime, by 
the provisions of a disability insurance 
policy. 


FARRISH’S CHOP HOUSE 


Cor. John & William Streets 
THE PLACE in the Insurance District 
to eat lobsters 
NOW IN SEASON 

Whole cold lobster 65c. 
Whole broiled lobster 75c. 











Pushing State Insurance 


The Massachusetts Constitutional 
Convention has adopted a resolution 
providing for an amendment to the 
constitution authorizing the legislature 
to enact laws for old age, disability, 
health, maternity, unemployment and 
accident insurance, medical care, pro- 
tection of workmen from attachment 
of their rights in these respects, con- 
tributory or non-contributory pensions 
and the right of jury trial to determine 
the standing of litigants in these dif- 
ferent fields of action. 


Premiums Payable Quarterly 


After July the Massachusetts Bond- 
ing will accept quarterly, semi-annual 
or annual premiums on all forms of 
commercial accident and health poli- 
cies. The agent will still have every 
incentive to write and collect business 
on the annual basis, because he will 
so secure a full year’s renewal from 
one transaction instead of two or four. 
He will further have the privilege of 
writing on the quarterly or semi-an- 
nual basis such prospects as this plan 
will accommodate. 





LIABILITY DEPARTMENT 





Continental Casualty 
Company 
H. G. B. ALEXANDER, President 


is now ready to negotiate agency 
connections covering all lines of 
Workmen’s Compensation, Liability, Auto- 
mobile Insurance in the following states: 
New Hampshire, Vermont, lowa, Kansas, 
and portions of Michigan, Indiana, Wis- 
consin and New York. 


Also in the various Provinces of the 
Dominion of Canada 





Premiums written 1917............. $5,500,000 
SEE SED | Scbetebvindirencostonaninns 3,000,000 





Address Agency Department 
910 MICHIGAN AVENUE, CHICAGO 











ATTRACTIVE AUTOMOBILE 
RATES. 


W. F. MURPHY & CO,, Inc. 


RESIDENT MANAGERS 


Chicago Bonding & Insurance Company 
FOR NORTHERN NEW JERSEY 
Union Trust Co. Bidg., JERSEY CITY 


Telephone Montgomery 3283 











C. A. CRAIG, President 





W, R. WILLS, Vice-Pres, 
The National Life and Accident Insurance Company 
NASHVILLE, TENNESSEE 


Industrial, Life, Health and Accident Insurance 
in ONF policy 


C. R. CLEMENTS, Sec. & Treas. 














BUSINESS=BUILDERS 













BOSTON 
Paid-In Capital $1,500,000 





DEVELOPING 
Fidelity and Surety Bonds, Liability Workmen’s 
Compensation, Automobile, Accident, Health, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding and Insurance Company 








T. J. FALVEY, President 
Write For Territory 
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The Aetna Companies 

True of Hartford are dis- 

Conception tributing a well worth 

of Insurance while booklet entitled 

“The City of Happiness 

Is in the State of Mind.” Here is what 
it says: 

Business is life and life is business. 
Without regular occupation we secon 
collect rust, creak on our hinges and 
become a burden to ourselves and to 
others. 

it matters little what a man’s busi- 
ness is, but his attitude towards his 
business matters much. Hence the 
business of life is one of relationships. 

A fish pedler who rejoices in his la- 
bors is happier than a bank president 
who sulks at his desk. 

There is sufficient gloom in the world 
as it is—the man who adds to it should 
be placed on a greased chute with no 
stop-over privileges, for grumbling, like 
the measles, is contagious. 

Insurance, as we know it now, is 
really a development of the most an- 
cient of ideas. It undoubtedly originat- 
ed in a primitive religious conception. 

The first insurance agent was a 
prophet. He represented The Present 
and Eternal Assurance Company, Un- 
limited. 

The premiums consisted of allegiance, 
submission and _ support. The face 
value of the policy guaranteed content 
here and happiness hereafter. 

The modern insurance policy differs 
from its ancient prototype only in that 
its benefits are confined to this world, 
and this world is a very important 
place. 

Insurance guarantees us not only pro- 
tection against financial loss, but also 
against anxiety, 

Therefore, the man who _ invented 
modern insurance conferred a_ benefit 
upon the human race and the business 
man in particular. 

Well chosen insurance placed with 
a substantial company that is governed 
by men of integrity and wisdom, makes 
for contentment, absolves us of worry 
and gives us freedom to attend to our 
other complex problems of making a 
living. 

Insurance furnishes us_ protection 
against the unforeseen and against the 
fear of the unforeseen. 

Mental stress is the hardest to bear. 
Wise insurance allays mental stress. It 
also provides financial Support in emer- 
gencies; it makes for content, and con- 
tent is happiness. Truly, the City: of 
Happiness is in the State of Mind, and 
the state of mind of the business man 
whose chances of loss are covered by 
Aetna policies is far happier than that 
of his neighbor’s who perhaps has ne- 
giected to make this wise provision. 

oe - * 


How the war has _ in- 


How War creased hazards _ that 
Helps Bond may be _ covered _ by 
Business surety bonds is. de- 


scribed by W. G. Cur- 
tis, manager for the Aetna Casualty 
& Surety at Albany, N. Y., in a letter 
tc prospects in which he says: 
“Never before have such _ large 
amounts of money been circulated and 
disbursed by the Government. Never 
before has there been the necessity for 
insurance in all branches and particu- 
larly in that branch known as cor- 
porate suretyship. The foundation of 
business is sound finance. We have 
arn army and navy to protect our homes 
and insurance to protect against the 
intrusion of a burglar. A great num- 
ber of industries, however, fail to re- 
alize the necessity of protecting from 
leakage or peculation from the inside, 
but economic conditions us existing at 











= 





the present day have made the demand 
for the protection of finance almost 
mandatory. 

“Employes of long service are being 
drafted in the service of the Govern- 
ment, necessitating the employment of 
new and inexperienced men. Bond 
your employes if you have not already 
done so. If they are bonded, scrutinize 
your protection and consider whether 
it is sufficient to cover the amount of 
funds handled by the individual and 
the responsibility of the position bond- 
ed. Human nature may fail to protect, 
but a corporate surety bond reposing 
quietly in a safe deposit vault never 
fails in its protection or responsibility. 
The spirit of economic unrest is in 
the air, A pecuniary loss in business 
today might dissipate the efforts of a 
lifetime. Your country calls for the 
carrying on of industry. If you fail, 
you retard progress and become a flat 
cog in the wheel. It is, therefore, in- 
cumbent upon you to protect and safe- 
guard your finances, the vital organ of 
vour business, with a safeguard in the 
form of a corporate surety bond.” 


DROWNING NOT ACCIDENT 


Claim That Insured Suffered From 
Heart Trouble and Died of 
Disease 


The Supreme Court of California has 
decided that if an accident is the prox 
imate cause of drowning, the nature of 
the accident is immaterial as to lia 
bility under a personal accident policy 
The case decided was that of Kinsey 
vs. Pacific Mutual Life The insured 
was drowned while bathing in the surf 

The Company set up as a part of 
its defense that there was a breach of 
warranty in that the insured was af 
flicted with heart disease at the time 
he took his policy and that his death 
was due to disease and was not an ac- 
cidental drowning. 

The Court instructed the jury that 
if they found that the insured was 
drowned as the result of an accident it 
was immaterial how he came to drown, 
providing it found that such drowning 
was the proximate result of accident 
The ultimate fact was that he was 
drowned as the result of accident. 
The nature of the accident which 
caused him to drown was immaterial. 


NO RIGHT TO PRORATE 


Colorado Court Decides Case of Min- 
ing Superintendent Who Changed 
Occupation 





Although an insured changed his oc- 
cupation from that of mining superin- 
tendent to that of a timberman, but 
at the time of injury was not engaged 
in the occupation of a timberman but 
had quit it without intention of resum- 
ing the occupation and with the inten- 
tion of engaging in his usual occupa- 
tion of mining superintendent, the Su 
nreme Court of Colorado, in the case 
of Anderson vs. Midland Casualty, has 
decided that the Companv has no right 
to prorate a claim on the grounds of 
a change of occupation. The insured 
was killed when with a party of others 
he was going from Ouray County to 
Delta. Colorado, to snend Christmas 
with his family. His death was caused 
hv a snow slide at which time he was 
not in the emnloy of anyone 





The Employers’ Mutual Liability In- 
surance Company, of Wausau, Wis., has 
hought a site on the square in that 
city. upon which it is planned to build 
an office building for its own occupancy. 








Shenae 





W. E. SMALL, President 





PETER EPES, Agency Mgr. 


GEORGIA CASUALTY COMPANY 


HOME OFFICE: MACON, GEORGIA 


“DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 


Surplus and Reserves to Policyholders........$1,688,506.87 


E. P. AMERINE, Secretary 








HOME OFFICE, 





Russell R. Cornell, Vice-Pres. 





The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insura 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 


47 CEDAR STREET 


Alonze G. Brooks, Ass 








HEAD OFFICE 


CHICAGO 
F. W. LAWSON 


General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 








THE SIGN OF GOOD CASUALFY INSURANCE 





London Guarantee & Accident Co., Ltd. 


OF LONDON, 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 

New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Managers 
New England 


ENGLAND 





FEDERATION MEETING UP-STATE 

A meeting of Delaware County insur- 
ance men was held at Delhi, recently, 
in the interest of the Insurance Fed 
eration of the State of New York. W 
T. Black, chairman of the Delaware 
County Committee of the Federation 
presided, calling attention to the grow 
ing demand for state insurance, and 
pointing out the bad effects which 
would result from its adoption. Stan 
ley L. Otis, executive secretary, spoke 
of the history and growth of the Fed 
eration movement and its relation to 
the insurance business. Other speak- 
ers were: Arthur T. Bouton, secretary 
of the Order of the Golden Seal and 
C. C. Seutt of Hancock The county 
committee consists of W. T. Black of 
Delhi, chairman; Arthur TT. Bouton, 
Roxbury; O. S. Nichols, secretary of 
the Security Mutual Fire Insurance 
Company of Delaware County; W. W. 
Bates, Sidney; H. S. Ogden, Walton; 
and J. H. Hitt, Margaretville, and C 
S. Robinson, of Stamford. 

Wm. H. Hecox of Binghamton is the 
director of the Federation for the dis 
trict including Delaware County. The 
meeting resulted in increased interest 
in the Federation work, and many new 
members were added to the member- 
ship roll. C. C. Seutt of Hancock was 
elected the delegate to the annual con- 
vention of the Federation. 


NO CHANGES ANNOUNCED 

No changes have yet been announced 
in the personnel of the E. E. Clapp & 
Co. office in New York, following the 
death of Edward E. Griffith. The un 
usually fine organization of the agency 
is being maintained as well as could be 
possible considering the sudden loss of 
so important a factor as Mr. Griffith 

H. L. Herrington, liability depart 
ment manager for the Travelers in 
New York, is still at home ill. Assist- 
ant Manager F. N. Dull is in charge 
meanwhile. 








American 
Surety 


Company 
of New York 


100 BROADWAY 


Fidelity and 
Surety Bonds 


Burglary Insurance 





























The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL APPLETON, United States Mgr. 
Employers’ Liability Building 
33 BROAD STREET, BOSTON, MASS. 
AGENTS WANTED 
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To the Man Who is Willing—and Will 





We are prepared to offer unusual opportunities for money-making 
W and creating a competence for the FUTURE. 


FOR CONTRACTS AND TERRITORY, ADDRESS 


| H. M. HARGROVE, President Beaumont, Texas 
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NIAGARA LIFE BUILDING 


The Combined 





; 





Mohawk Cor. Franklin Street, Buffalo, N. Y 


Life, Sickness 


and Accident 
policies, sold only by the 


s’ | Niagara Life Insurance Co. 
‘ ‘ (WILLIAM H. CROSBY, President) 


Protects the insured and his 
dependents. 


Live wire reliable agents may 
obtain very favorable 
contracts 








Communicate with 
E. H. PUKKE 
Vice-Pres’t & Gen’l Manager 
BUFFALO, N. Y. 











CO-OPERATION No. 13 


Our effective plans of 
co-operation with new 
representatives (1) attract 
the best type of men to 
( the business and (2) enable 
them to secure a substan- 
tial production during 
their training period. 


A group of thirty new 
representatives who con- 
tracted with us in 1916 


I or early in 1917 reported 
| $111,671.06 in new pre- 
| miums during 1917. 


Phoenix Mutual Life Insurance Company 
| of Hartford, Conn. : 


JOHN M. HOLCOMBE, President 
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KEQUITABLE 
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Impregnable in Strength 
Enterprising, Conservative Management 
Comprehensive, Adaptable Policies 


Low Mortality Rate 





Prompt Payment of Death Claims 





Efficient Service to Policyholders 





Training and Education for Agents 





A satisfied constituency gained by Fifty- 
eight years of public service 





These are some of the advantages enjoyed by 
representatives of 


THE KQUITABLE LIFE ASSURANCE SOCIETY 


of the United States 


a> Fs - 
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For agency openings address: 
W. E. Taylor, Second Vice-President 




































San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 





U. S. Cash Assets, Dec. 31, 1916 $15,827,439.35 


Surplus, .. : - - - 5,460,745.59 
Losses Paid by Chicago Fire, 1871 3,239,491.00 
Losses Paid by Boston Fire, 1872 1,427,290.00 


Losses Paid by Baltimore 


Fire, 
1904 - - « i 


- 1,051,543.00 











Liverpool 
amo London 
ano Globe 
Insurance Zo. 


CIMICED 








Over $152,000,000.00 


Losses Paid in the United States 






HENRY W. EATON, Manager 

HUGH R. LOUDON, Deputy Manager 
J. B. KREMER, Asst.. Deputy Manager 
T. A. WEED, Agency Superintendent 

















NEW YORK OFFICE 
80 William Street 












